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New Car Stocks in Dealers’ 
Hands Show Little Increase 
During First Three Months 


Reliable Estimates Place March 1 Stocks at 187,000, 
As Compared With 163,000 on January 1; Pro- 
duction Held to Conservative Levels 














New York, March 11.—With manufacturers continu- 
ing to hold production and shipments to conservative levels, 
inventories of new passenger cars in the hands of dealers 
have shown little increase from the first of the year. Reli- 
able estimates place dealer holdings as of March 1 at 187,- 
000, as against 163, 000 on January 1. 


This represents an’ increase in*-~—~—— 


Ss os ee SHIPMENTS 
Or 14 per cent., as compared with | IN JANUARY 260%, 
ABOVE JANUARY °3] 


much larger gains in other years. | 
Inventories have increased as much | 
as 50 per cent. during the first two} 


months of the year in some pre- 
vious years. 

The 187,000 estimated stocks as| De’ vit, Mich., March 11.—Ship- 
of March 1 compare with 176,300| ments of Chrysler sixes, eights and 
as of February 1, a revised figure,|/Imperial eights in January were | 
the upturn during Tepruary | two and one-half times as many as 
amounting to only 10,700 units, or | they were in January of 1931, ac- 
6 per cent. | cording to a statement issued here 

The prospect is for a further | today by J. E. Fields, president of 


inventories | Chrysler Sales Corporation. To be 
|exact, the percentage was 260.5. 
Commenting upon what doubtless 


seasonal gain in dealer 
in the current month, although the | 


upturn is not expected to be large. | 
Although manufacturers are re-| was a satisfactory beginning for the 


ported to be revising their March | new year, Mr. Fields said: “Our ship- 
production schedules upward, they | ments in January of more than two 
are not going beyond the upswing|and one-half times the number of 
in retail sales that is expected. Chrysler cars which were shipped 

Sampling of Ford dealers with the|the previous January represent the 
new eight- and four-cylinder cars|greatest increase made by any 
will cause a bulge in dealer stocks} manufacturer in the industry. In 
to the extent of floor stocks of the | achieving this record Chrysler Sales 
new models. Shipments of Fords| Corporation improved its percen- 
over and above the needs of dealers| tage of the fotal business obtained 
for samples are not likely to be|in the industry by 1.9 per cent. com- 
large this month and, if they were,| pared with a year ago. 
they would have little effect on “The increase in the shipments of 
stocks as of April 1, as orders on|Chrysler six-cylinder cars was the 
hand are expected to absorb the new | most impressive, there being more 
cars as fast as they are received by | than six times as many shipped this 
the Ford retailers. This condition] year as last. Although the eights 
is expected to continue for some|and Imperial eights did not show 
weeks after Ford starts shipments |as good a record, nevertheless there 
from the assembly plants. ; 

Ford dealers, therefore, are not 
likely to have more than two or 
three cars on hand through April 
and May, with the probability that 
Ford stocks will not reach normal 
proportions before June. 

Inventories of new cars. of 187,000 
as of March 1, compare with an es- 


(c ontinued on Page ® 


CANADIAN ROCKNE 
IN PRODUCTION 


Toronto, Canada, March 11.—First 
production models of the new 
Rockne 75 started coming off the 
line at the Studebaker plant at 
Walkerville, Ont., the early part of 
this week, D. R. Grossman, vice- 
president and general manager of 
the Studebaker Corporation of Can- 
ada, Ltd., told dealers at the Stude- 
baker annual spring luncheon meet- 
ing at the Royal York Hotel 
Wednesday. 

By next week the company expects 
to have the plant in full swing with 
a minimum of twenty of this model 
a day coming off the line, The 
smaller Rockne 65 series has been 
in production some time now, and 
first shipments were made to the 
Quebec City Motor Show the latter 
part of February, Mr. Grossman 
stated. 

A new distributor for Studebaker 
and Rockne for the city of Montreal 
was announced at the meeting. The 
concern is the Packard Montreal 
Motor Company. 

That the immediate future out- 
look for Studebaker dealers was bet- 
ter than it had been for some time 
was stressed by Mr. Grossman, who 
pointed out that, in addition to the 


(Continued on Page 10) 


MAINTENANCE SHOW 
ATTENDANCE HEAVY 


Philadelphia, March 11.—They’re 
coming to the Philadelphia Auto- 
motive Maintenance Show from 100 
miles around, learning how to “Cash 
in on the 5 M’s”—that is, how to 
“Make More Money Merchandising 
Maintenance.” Attendance, which 
reached 1,000 on opening afternoon, 
March 8, has been steadily increas- 
ing and some satisfactory orders 
already have been taken on the 
floor. 

The management is 
much commendation for its entirely 
new arrangement of displays on the 
fifth floor of the Terminal Com- 
merce Building, where the show is 
in progress. Aisles are formed only 
at the extreme ends of the hall and 
through the center, so that the 
sightseers must walk past long rows 
of exhibits, being unable to cut be- 
tween them, affording each exhibit 


(Continued on Page 5) 
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‘|Continental Adopts Aggressive 
Program for De Vaux Subsidiary 


TILT OF DIAMOND T 
SEES VALUES RULING 
IN TRUCK SALES FIELD 


Chicago, March 11.—Hundreds of 


the country have been received by 
the Diamond T Motor Car Com- 
pany since introduction of the com- 


Shesiinea Chitiis Action Is in Line With Con- 
tinental Program for Diversification 


Of Products 


By CHRIS SINSABAUGH 
Detroit, March 11.—With all the preliminaries conclud- 
dealer inquiries from all parts of | oq with the election of officers of the Continental De Vaux 
Company on Tuesday, Continental Motors becomes a serious 


factor in the automobile 


manufacturing business, 


through 


pany’s four new low-priced models | jts new est subsidiary, Continental De Vaux. 


headed by the 1'4-ton model 210, 
according to announcement made 
today by President C. A. Tilt. 

The Diamond T chief executive 
also made known that sales of the 
company have experienced a sharp 
upturn, with orders for the new 
additions to the line predominant. 
He attributed the records being 
made to three factors: The values 
represented by the new models, the 
greater completeness of the com- 


(Continued on Page 6) 


YOUNGSTOWN STEEL 


PLANTS AWAIT FORD 


Passenger car shipments fell off} 


Youngstown, O., March 11.—Steel 
plant operations in the Youngstown 
district are estimated by trade au- 
thorities here to be at 31 per cent. 
of capacity, a one point gain from 
the rate of several days ago. Fin- 
ishing mill operations are substan- 
tially higher, with several sheet and 
strip plants resuming production. 
A survey of current manufacturing 
activity in the district indicates that 
of sixty-eight open-hearth furnaces 
available for melting steel twenty- 
one now are active. 


(Continued on Page 6) 


‘TRUCK EXPORTS 
DURING JANUARY 


- 





| 


SHOW INCREASE: 


March 11.—Exports 


| Washington, 
the United States 


lof trucks from 


| plant. 


Taking over the Michigan inter- 
lests of De Vaux-Hall, Continental- 
De Vaux expects to start production 
April 1 on the De Vaux line, which 
| was displayed at the national shows. 

The new cars were well received, 
and it is proposed to speed up their 
manufacture in the Grand Rapids 
R. H. Mulch remains as gene 
eral sales manager, with F. F. Stowe 
ers and George R. Morris as his as- 
sistants, while George Scott will 


| ° : : , ‘ » s 
| were slightly higher in January than (continue in charge of production. 


lin December, so far as the number 
lof units was concerned, due to in- 
| creases in the class “one ton and not 
over one and one-half tons,” 
| the dollar total was lower. 


in both number and value during 
January, although the price range 
“over $850 and not over $1,200” was 
slightly improved. 

January exports of automotive 
products were totaled $7,224,644, 
marking a decrease of $971,356, or 
11.8 per cent., from December, 1931, 
an@ a 53 per cent. reduction from 
January of last year. 

Imports of all automotive prod- 
ucts into the United States in Jan- 
uary were valued at $58,423, com- 
pared to $71,369 during December, a 








decline of $14,946, or 20 per cent. 


WHOLESALE FINANCING GAINS, — 
RETAIL OFF IN JANUARY 


Washington, eile. lke financing on new 
cars in the United States during January showed an increase Railway Executives, is dealing with 
in volume over the financing figures for December, while} ‘ 
retail financing of new, used and unclassified units declined, 
according, to a report today from the Bureau of Census of 
the Department of Commerce. 


Financing volume of new cars at@®————— 


wholesale during January totaled 
$34,851,969, as compared with $29,- 
257,137 during the month of De- 
cember, 1931, and $40,164,672 during 
January @ year ago. 

The number of units financed at 
retail during January this year to- 
taled 122,499, of which 33.81 per cent. 
were new cars, 63.21 per cent. used 
cars and 2.98 per cent. were un- 
classified. The financing volume on 
all these units totaled $44,692,048, 
putting the average finance carried 
on each unit at $365. During De- 
cember, 1931, the number of cars 
financed at retail totaled 134,663 
units, with a financing volume of 
$50,432,428, or an average of $375. 
Figures fox January, 1931, were 
160,490 cars, financed for a total of 
$61,691,837, or an average of $384. 

New cars financed at retail dur- 
ing January this year totaled 41,419, 
against 48,131 in December last year 
and 58,499 a year ago January. The 
total volume of financing on these 
units during January this year was 
$23,498,719, as against $27,305,927 in 


December and $32,945,588 in Janu- 
ary, 1931. The average amount of 
financing for each unit in January 
this year was $567, which was the 
same as during the month of De- 
cember and compared with $563 in 
January last year. 

Used cars financed at retail dur- 
ing January this year totaled 77,432 
units, as compared with 82,757 units 
in December and 97,834 units in 
January, 1931. The financing vol- 
ume on these units during January 
was $20,004,757, or an average of 
$258, as compared with $21,859,828 
in December, or an average of $264, 
and $27,236,324 in January a year 
ago, an average of $278. 

Unclassified units financed at re- 
tail during January totaled 3,648 
units with a volume totaling $1,- 
188,572, or an average of $326. This 
compares With 3,775 units financed 
in December for a total volume of 
$1,226,673, or an average of $335 and 
4,157 units for a total volume of 
January a year ago. 





but | 


| 








Mulch and his assistants already 
are out on the road contacting old 
dealers and signing up new ones. 
They report that dealers called on 
are enthusiastic over the new line 
and are expressing their confidence 
in substantial orders. James Houli- 
han will continue to direct advertis- 
ing activities, with headquarters in 
Grand Rapids, also. It is under- 
stood that both Norman De Vaux 
}and Col. E J. Hall are not identi- 


(Continued on Page ) 


RAILWAY WITNESS 
OPPOSES DRASTIC 
TRUCK CONTROL 


Washington, March 11.—The Sen- 
ate Committee on Interstate Com- 
merce was told yesterday that “ex- 
treme care” must be exercised in 
drafting legislation to regulate bus 
and truck lines to avoid irreparable 
damage to that type of transporta- 
tion as well as to the rail lines. 

The committee, according to Ar- 
thur P. Russell of Boston, appearing 
on behalf of the Association of 


‘a brand new principle. ” It may 
draft legislation that will help the 
users of transportation systems as 
well as the systems themselves, but 
the necessary delegation of power 
contains elements of danger in 
many directions, he asserted. 

Mr. Russell, who is chairman of 
the association's committee on mo- 
tor vehicle law as well as execu- 
tive vice-president of the New Ha- 
ven & Hartford Railroad, urged the 
Senate group to amend the bill (S. 
2793) in several particulars. 

He called attention to provisions 
of the bill concerning issuance of 
a certificate of convenience and 
necessity by the Interstate Com- 
merce Commission before a line may 
start operation. This should be cir- 
cumscribed, he declared, so that due 
protection would be given lines al- 
ready in operation in the territory 
which the applicant seeks to enter. 

He said if this were not done the 
public would be “paying the bill in 
a very short while,” or else in an 
equally short time the service ren- 
dered by all of the lines in the 
particular territory would deter- 
iorate and nothing would be left. 

Senator Couzens (Rep., Mich,), 


(Continued on Page 8) 
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Continental Announces 
Program for De Vaux 


(Continued from Page 1) 


fied with the new management, al- 
though it is probable that De Vaux 
will represent the new company on 
the Pacific Coast. 

Continental Motors took over De 
Vaux-Hall. not for the purpose of 
protecting their claims for products 
purchased, but with the serious in- 
tention of becoming automobile 
manufacturers. It is declared, with 
diversification of product in mind, 
Continental Motors saw the oppor- 
tunity to branch out as a producer 
of motor cars in addition to engines 
and the like. 

Through purchasing De Vaux- 
Hall, already well established, with 
more than 700 dealers and line of 
cars with a base yrice of $795 that 
has been on the market for more 
than a year, with thirty years ex- 
perience in the automobile industry 
back of it, Continental Motors takes 
on this new set-up with $28,000,000 
in resources and approximetely 
$2,800,000 in cash and marketable 
secuirties. In ratio to 14 to 1 in 
assets and liabilities, Continental- 
De Vaux is added to its subsidiaries, 
which als> includes the Continental 


A. H. EHLE JOINS 
BUDD MANUFACTURING 


New York, March 11.—Archibold 
H. Ehle, formerly vice-president in 
charge of sales for Baldwin Loco- 


motive Works, has been appointed 
director of sales of the rail car di- 
vision of the Edward G. Budd Manu- 
facturing Company, which com- 
pany, in addition to its own devel- 
opments in stainless steel cars and 
sections, has acquired the American 
rights to the Michelin pneumatic- 
tired rail car. 

Mr. Ehle was educated at the 
Massachusetts Institute of Technol- 
ogy. In 1902 he entered the service 
of the Baldwin Locomotive Works 
as an apprentice, serving in various 
capacities until he was appointed 
general sales manager, in 1919. In 
‘1926 he was elected vice-president 
in charge of domestic sales and later 
was put in charge of general sales, 
which position he occupied until his 
resignation, in the fall of 1931. 








Owners of battery charging 
establishments who are success- 
ful in spite of the times are, of 
necessity, careful buyers. 


When they buy shop equip- 
ment it must be good, it must 
produce, it must last. 


This explains why two out of 
every three battery chargers in 
the successful shops today are 


TUNGARS 





Aircraft Corporation, Continental 
Oil Company and the British Con- 
tinental Corporation, a foreign di- 
vision. The new company was in- 
corporated with 100,000 shares of 
preferred at $100 a snare and 300,000 
shares of no par common. 
Officers of Continental-De Vaux 


all are directors of Continental 
Motors—W. R. Angell, president; 
Roger Sherman, vice-president; 


Craig Keith, secretary, and Wallace 
Zweiner, treasurer. 


FINANCIAL NE NEWS 


FISK BOND DEPOSIT 
TIME LIMIT EXTENDED 


New York, March 11—With more 
than 40 per cent. of the Fisk Rub- 





ber Company’s first mortgage 20- 
year 8 per cent. bonds and more 
than 47 per cent of the five-year 
514 per cent. sinking fund notes de- 
posited under the plan of reorgani- 
zation announced in January, the 
reorganization committee, headed by 
Orrin G. Wood, has announced ex- 
tension of the time limit for deposit 
of bonds, notes and claims and for 
exercising subscription privileges 
without penalty to April 1. 


AMERICAN ZINC INCOME 
UP FOR YEAR 1931 
St. Louis, March 11.—Report of 
American Zinc, Lead and Smelting 
Company and subsidiaries for the 
year ended December 31, 1931, shows 
net income of $212,445 after interest 
depreciation, depletion, taxes, etc., 
equivalent to $2.64 a share (par $25) 
on 80,329 shares of $6 preferred 
stock on which accumulations at 
close of the year amounted to $57 
a share. This compares with $190,- 
622, or $2.37 a share, on preferred in 
1930. 


McQUAY-NORRIS MFG. CO. 

New York, March 11.—Net profits 
for McQuay-Norris Manufacturing 
Company for the fiscal year ended 
December 31, 1931, were $472,599.12, 
compared to $469,615.65 for the pre- 
vious year, an increase for the year 
of $2,983.47. These figures are an- 


nounced in the annual report of the | Lalley, 


company just issued. These profits 
were after the usual heavy depreci- 
ation and patent 


chandise Dept., 


amortization 


J. W. O’MEARA JOINS 
POLK IN DETROIT; 
HEADS DIRECT MAIL 


Detroit, March 11—R. L. Polk & 


Co., Detroit, announce the appoint- | 


ment of J. W. O’Meara as assistant 
general sales manager of the direct 
mail division. 

O’Meara recently resigned frcm 
the Dealer Advertising Corporeticn, 


Detroit. Previously he had directed | 
the sales of the Electrograph Ccm- 
pany. 

Directly and indirectly, Mr. 


O’Meara has been connected with 
automotive advertising for seven- 
teen years, six years of which he 
acted as publicity director of the 
B. F. Goodrich Rubber Company. 
FOLEY CHEVROLET SALES 

UP 20% IN FEBRUARY 


Newark, N. J., March 11.—Sales of 
the Foley Chevrolet Company, New- 
ark, for February show a 89 per 
cent. increase over the same month 
of 1931, according to G. E, Lackey, 
sales manager. This increase covers 
both the new and used car divisions. 


charges, the creation out of 1931 
earnings of a reserve of $40,000 to 
cover any possible future loss on 
United States Government, Treas- 
ury, state and other bonds, and after 
full provision for Federal and state 
income taxes. During the year, 2,280 
shares of the company’s capital 
stock was purchased and retired, re- 
ducing the issued stock as of De- 
cember 31, 1931, to 114,348 shares. 


GRAY IRON REPORTS 
PROFIT FOR YEAR 1931 
Detroit, March 11.—Detroit Gray 
Iron Foundry Company reports for 
year ended December 31, 1931, net 
profit of $57,573 after charges and 
Federal taxes, equivalent to 57 cents 
a share on 100,000 no-par shares of 
capital stock. This compares with 
$64,880, or 65 cents a share in 1930. 
Current assets as of December 31, 
1931, amounted to $175,570, and cur- 
rent liabilities $16,704. 


KELLY-SPRINGFIELD 


New York, March 11—At the 
annual meeting of stockholders of 
the Kelly-Springfield Tire Company 
today the following board of direc- 
tors were re-elected: Matthew B. 
Muxen, W. M. Flook, John M. Han- 
cock, Byron E. Hepler, William H. 
Frank Wilbur Main, J. K. 
Newman, J. S. Patterson, Stephen 
Peabody, Arthur Sachs, Theodore 
G. Smith and Louis Mueller. 





Since 1916 Tungar has helped 
bring a high battery charging 
profit to dealers. A new, modern 
Tungar can do the same for you. 
Write for the facts about G-E 
Tungar to Section A-1023 Mer- 


General Electric 


Company, Bridgeport, Connecticut 


GENERAL @ ELECTRIC 


AUTOMOTIVE PRODUCTS 


MERCHANDISE DEPARTMENT, GENERAL ELECTRIC COMPANY, BRIDGEPORT, CONNECTICUT 
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S. A. E. in Air Show 
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ATTENTION of of the industry is called to the fact that 
on January 1, 1932, the new Michigan law requiring 
all vehicles used to carry passengers for hire must have 


safety glass went into effect. Furthermore, it is stipulated 
that by January. 1, 1934, every motor vehicle on the road 
must do likewise. March 1 California joined in the chorus 
with a law insisting on all new school buses being safety- 
glassed. Massachusetts has legislation requiring public-hire 
vehicles to protect the travelers in this manner, while the 
cities of New York and Minneapolis have taken similar pre- 


cautions. 
* * * 


SO MUCH FOR THE LEGAL side of the safety-glass 
proposition. As to what the industry is doing to meet the 
situation created by the constantly increasing demand of 
the public for this sort of protection against accidents, 
that’s another chapter. The column is in a position to state 
that right now the demand for safety glass is at its highest 
peak. Such concerns as Libbey-Owens-Ford and Pittsburgh 
Plate Glass tell us that if production of automobiles were 
normal at the present time it could be said that safety- 
glass footage has increased 50 per cent. over this time last 


year. 
* +. 


IT WAS A SIGNIFICANT fact that at the two national 
shows eighteen of the thirty-two makes displayed had cars 
fitted with safety glass. And the demonstrations of this 
were not the least of the attractions. 

Checking up, the column finds that at the present time 
safety glass is furnished as standard equipment, without 
extra cost, on all models of Cadillac, La Salle, Lincoln, 
Studebaker, Pierce- Arrow, Franklin, Packard, Willys- 
Knight, the Marmon sixteen, the Reo Royale, the Chrysler 
Imperial, and the Willys-Overland eight. It is standard 
equipment on all Ford windshields and optional as to the 
rest of the car. 

Graham, Nash, Buick, Chrysler, Dodge, De Soto, Plym- 
outh, Hupmobile and the Willys-Overland six carry it as 
optional equipment. 


+ 


* * 

PURCHASE OF the Accuralite Company of Muskegon 
by the Piston Ring Company of the same city greatly 
strengthens the position of the latter as a purveyor of auto- 
motive equipment. With its well-established line of piston 
rings, it adds a concern that manufactures a complete line 
of cast iron and Lynite pistons, piston pins and chrome 
nickel cylinder sleeves for the original equipment and re- 
placement trade. Accuralite was organized in 1925, taking 
over the piston division of the Muskegon Motor Specialties 
Company. 

The cylinder sleeves come in two types, removable and 
insert, and are comparatively new. They are particularly 
adapted for replacements and reconditioning injured cylin- 
ders in agricultural and industrial machinery while they are 
out on the job. 

Accuralite sales will be handled by the Piston Ring 
Company, but the manufacturing personnel will be continued 
under the direction of A. W. Lines, who has been president 
of the Accuralite Company since its inception. 

. of 

THE DETROIT SECTION of the Society of Automotive 
Engineers will figure prominently in the national aircraft 
show, to be held in Detroit April 2-10. The S. A. E. will 
hold a meeting April 6 and 7, which will be followed by a 
banquet tendered jointly by the Aeronautical Chamber of 
Commerce of America and the society on the 7th. The affair 
will be held at the Statler and A. J. Underwood is directing 
the aeronautic activities of the society. , .. 


+ 
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Cincinnati Milling Offers Used in Crank Shaft Production 
































New 4-Position Turret Stop 


= 


~e a aad 

The Cincinnati Milling Machine 
Company now offers as standard a 
new four-position turret stop and 
dial indicator arrangement for use 
with its new design vertical Knee 
and C 


9 


~ 





It provides quick, accurate setting 
of spindle to various positions for 
step milling. 


advantageously on Knee and Col- 
umn Type Millers. 

The turret, with four adjustable 
stops, is easily turned by hand in 


VICKERS, INC., OFFERING 
A LINE OF FOUR-WAY 





HYDRAULIC VALVES | 


jing type of heat regulator used, 


Vickers, Inc., Detroit, is offering | 
a line of four-way hydraulic valves | 
for which the claim is made that 
they have a hydraulic balance which 
prevents their binding because of | , 
pressure. This, it is claimed, pro- | 
duces sensitive operation. 

These valves are intended for use 
with machine tools and other 
hydraulicaliy operated machinery. 
They are designed for operating} 
pressure up to 2,000 pounds to the| 
square inch. Theses valve are made} 
in four types. One of these is latch | 
controlled, making a complete cycle 
and then stopping. This is ap- 
plicable to hydraulic presses, fur-| 
naces, etc. The operator starts the 
machine in one direction, and when 
the end of the stroke is reached a} 
stop trips a latch, allowing an in- 
ternal spring to shift the valve into | 
the reverse position. At the end of | 
the return stroke the machine is} 
Stopped by the valve. 

There are also manual and me- 
chanical pilot valves, having remote 
control without the use of levers or 
links. These may be put out of 
sight or in whatever location hap- 
pens to be the most corvenient. 
External adjustments control the 
reversing ‘Speed. 


ACME WELDER HAS NEW 
HO‘ ‘-SPOT WELDER LINE} 


The Acme Electric Welder Com- |} 
pany, Los Angeles, Cal., is placing 
on the market a completely new line 
of hot spot hand welders and foot 
welders, embodying a number of 
improvements. 

In these new devices the trans- 
former coils are so wound that re-| 
gardless of the capacity of the weld- 
er, thin gauges cf stock can be 
handled just as easily as heavier 
ones. The transformer coils are im- 
pregnated with an insulating com- 
pound which is baked in. It is} 
claimed that this method of manu- | 








and 3. | 
|ing reading on dial indicator. 


Jig boring and die} 
sinking can now be performed more | 





Jing or unclamping of head. 





clusive sales 


Rockford 
pany, Rockford, II1., 


either direction. With this arrange- 
ment power feed to head is auto- 
matically disengaged when the dif- 
ferent stops strike the plunger at 
the time the cutter is within a few 
Final 
setting is made by hand and not- 





Square gibbing and narrow guides 
insure positive alignment of head 
in any position. A small hand 
lever on left side of head provides 
fast, positive clamping. Spindle 
alignment is not affected by clamp- 


| short circuits. New brake-shoe type 


horn holding clamping blocks are 
designed to give a better electrical 
contact surface. The positive lock- 
it 


is claimed, cannot be jarred loose 
from its setting. 

Reversible hard-drawn copper 

| horns of two inch diameter are em- 


| ployed. One of these horns is ma- 


_hold the electrodes at 
s, while the opposite end 
degree angle. 


chined to 
right angle: 
is machined to a 22}: 


OLIVER MARKETS NEW | 
VARIETY SAW BENCH 


Oliver Machinery Company, Grand | 


Radips, Mich., is placing on the mar- 
ket a new variety saw _ bench, 
equipped with ball bearings. An 
automatic saw guard with anti-kick 
back catch is provided and the saw 


is guarded under the table. Full 
electrical protection is also pro- 
vided. 


This saw bench is recommended 
for use in ripping, cross-cutting and 
dadoing, The machine has a rip- 
ping capacity of 24 inches of width, 
with a plain fence. It cross-cuts to 
16 inches in width by 3 inches in 
thickness, or 19 inches width and 
1 inch thickness with a 14-inch saw. 
The saw projects above the table 
3 inches. 

Saws up to 15 inches may be used 
and dados up to 4 inches. A mortis- 
ing and boring attachment can be 
supplied, The table measures 36 by 
44 inches and it can be tilted, It 
has a vertical adjustment, Univer- 
sal gauges and ripping fences of 
several types may be employed. The 
motor arbor drive is for 3,600 r. p. 
m, operation, 


MORSE PULLMORE CLUTCH 
OFFERED BY MORSE CHAIN 


The Morse Chain Company, Ith- 
aca, N. Y., has been appointed ex- 
agent for Morse Pull- 
clutches, produced by the 
Drilling Machine Com- 
both being di- 
visions of Borg Warner. This sales 
arrangement is made to avoid dup- 
lication of effort, since the Morse 


more 


facture insures practically lifetime | industrial sales division specializes in 
protection against burn-outs and! power transmission units, 
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FOSTORIA INTRODUCES 
NEW LUGGAGE CARRIER 


The Fostoria Pressed Steel Corpo- 
ration of Fostoria, O., announce an 
addition to their present line of 


Presteel luggage carriers. 
present line, called the Presteel 
“Imperial,” is supplemented by a 
new and less expensive line to be 
known as the Presteel “Classic.” It 
is made of heavy-gauge sheet steel 
finished in two coats ef black baked 
enamel, 

The cover is attached to the body 
in one continuous piano-type hinge. 








There is a rubber strip between 
cover and body, making the carrier 
rattle proof, weather proof and dust 
proof. 

Brass chromium plated locks make 
the carrier theft proof. 

The bottom is of 5-ply veneered 
wood, waterproofed. Lining in the 
de luxe model is heavy durable fiber. 

The standard model, which lists 
at $15, is plain black enamel with 
the exception of the chromium- 
plated locks, but the de luxe model 
has chromium-plated bands and 
modernistic chromium-plated locks. 
The de luxe model lists at $19. 


HOSKINS HAS ELECTRIC 
PYROMETER UNIT 


The Hoskins Manufacturing Com- 
pany, Detroit, has just announced 


| portable, electrically driven pyrom- 
















shaft production at the Hudson plant in Detroit, is emplcyed for check- 
crank pins on the Hudson eight-cylinder crank shafts 


eter unit, which weights 17 pounds, 
and can be mounted on the wall if 
desired. 

The chart of the pyrometer is 
driven by a self-starting synchro- 
nous electric clock movement. 









circular chart is 8! inches in di- 
ameter and provides a twenty-four 
hour record, This record consists of 
a series of overlapping dots, which 
are recorded every thirty seconds, a 
stylus making an imprint against 


The | } carbon paper back of , the chart, 


30° 


and injured 50,000 
Autoists last year 


STOCK AND DISPLAY 


INES m7zlI—=——yy 


URNING 





OW, more than ever before, 
N there is a ready market for 
Pines Automobile Turning Signals. 
A market that means sure, quick 
profits for you. Because this acces- 
sory is a positive safety factor—a 
necessity —not a luxury. 

Pines Automobile Turning Sig- 
nals come in sets of 4 illuminated 
arrows, twoforthe frontand twofor 
the rear. A turn of the switch at the 
steering wheel flashes a ‘positive, 
illuminated warning, fore and aft. 


ICNALS 


NEW, MODERN 
PROTECTION 


Sells on Sight 


Easily installed in less than an hour. 

Get in touch with your nearest 
Pines distributor immediately for 
further information and prices. Or 
write to us. 


FLEXI-LITE 


Pines now distributes Flexi-Lite, the 
new flashlight. Adjustable to throw 


the light at any angle. A necessity 
in the home, garage or on the road. 
Packed six in an attractive display 
carton, Write for information and 
prices. 





PINES WINTERFRONT CoO. 


| 1151 North Cicero Avenue 





Chicago, Illinols 
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Taxation Limits 


OME time, somehow, somewhere our august legislators, 

state and national, are going to learn that there is a limit 
to the taxation that can be imposed—profitably. Place the 
tax‘ rate high enough and all incentive to do business or 
anything else is killed. Excessive taxation leads to such 
curtailment of any given activity that gross receipts fall 
instead of increasing. 

The state of Oklahoma some time since increased its 
gasoline tax from 3 cents a gallon to 4 cents. Instead of 
getting increased revenues, these latter fell off. 

The state of Pennsylvania tried the experiment of cut- 
ting its fuel tax from 4 cents to 3 cents. Instead of losing 
money on the proposition, the state increased its revenue 
return by 20 per cent. 

It is characteristic of legislators that this so delighted 
the eminent Pennsylvania solons that they promptly 
proposed to increase the tax from 3 cents to 5. 

The truth is that as regards the fuel tax 3 cents is 
about the limit that can profitably be imposed in most states. 
When the tax is placed at a higher figure than that, boot- 
legging of gasoline at once begins to be profitable. And if 
you think Americans do not turn to bootlegging when the 
opportunity is offered them—well consult an oculist. 

Other taxation than that levied on motor fuel follows 
the same general pattern. If the impost is made too heavy, 
incentive is killed and the gross yield of the tax is reduced 
instead of being increased. 

Just now Congress is wrestling with a tax problem in 
Washington. Government revenues are some $2,000,000,000 
short of covering expenses. This vast sum must be raised 
by taxation levied on a people already struggling with the 
most difficult business condition that has existed in our 
generation. 

If Congress increases income taxes too far, the indi- 
vidual’s initiative will be smothered. He will say simply: 
‘“‘What’s the use?” 

And yet the Federal government must have money with 
which to pay its bills. 

The tragic part of it all is that if it were permitted 
Congress could meet the tax situation in a way that would 
relieve a downtrodden country of most of the burden. Verily 
we pay a considerable amount in hard cash for some of our 
experiments. 


Spring Advertising 


E have spoken many times of the need in the shop divi- 
sion of our industry for constructive advertising 
effort. 

This is particularly true at the present moment. There 
are in service some millions of vehicles that would ordinarily 
have been replaced by newer ones. These aging cars and 
trucks need service in increasing doses to keep them operat- 
ing with some degree of efficiency. 

The energetic service man today can fill his shop with 
business by telling the world what he can do to keep the old 
car running satisfactorily. Spring, despite the temperature 
outside today, is just around the corner. Car owners want 
- have their cars ready for use when decent weather gets 

ere. 

The service man who offers commonly needed jobs at an 
attractive club rate will find a ready response to his 
advertising. 

This is the season when the service man ought to reap 
Jais harvest and there is no other aid to this end that can 

_,feplace advertising. 
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In This Corner. baa 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
opinions of our readers, They are not necessarily ours. If you have 
something to say en any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 


New Car Dealer Versus 
The Used Car Preblem 


car manufacturer doing everything © 
he can to keep his goods before the 
public in his dealers’ places of busi- 
ness. On the other hand, see the 
railroads crying “no fair” because 
the truckmen and the driveaway 
buyers are taking business away 
from them. 

Too few dealers are in a position 
to purchase a full carload of cars 
and are compelled to get a new 
model at a time as fast as the sam- 
ple is sold. And the railroads pro- 
test because a truckman gets it to 
the dealer or else because the dealer 
drives it home. 

Now let’s look at the inducements 
offered by the railroad to get that 
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: s . business. If the rate clerk at the 
Automotive Daily News: A few|tion during that period. Storage on freight office can find the right 
days ago in your good paper I/ the car would have to be figured/rate and rule and regulation and 
read a letter signed H. A. C.,/ at not lower than $10 a month. And|route, he will quote on a_ single 
Albuquerque, which appeared under I do not think that a 10 per|automobile as follows: “Less than 
the heading “Co-operation Needed.” | cent, profit margin to cover insur- | carload rate on automobiles not 


In this letter H. A. C. uses some 
very sane and also some very in- 
sane reasoning. In one portion of 


ance and incidental cost would be 
unfair. Hence we would have: 
Resale value of car 


boxed or crated, three times first- 
class rate, with a minimum of 4,000 
pounds,” or some such absurd fig- 





$400 












his letter he says, “This (the used | Reconditioning .......... $100 ure. Total cost will run somewhere 
car) division of a dealer's business/| Salesman’s percentage 20 between two and five times the cost 
is no more a problem than any| Deterioration allowance.. 30 of trucking or driving the car home. 
other departmental activity, and/ Profit margin ........... 40 Or the dealer can ship at carload 
the solution is possible only through —— $400/rate and pay for 10,000 or 11,200 
the application of business-like} Total ................. $190 pounds or more, depending on the 
management and sales producing —— $190|size of the car used. 

methods. We cannot charge our! Safe net allowance............. $210| We had an order for one passen- 


factories with the used car problem 
as it is strictly a retail responsibil- 
ity, and we do not want them to 
get into the retail business any 
more than they want to do so. How- 
ever, we can and should solicit and 
accept factory assistance toward 
better used car control. 

Apparently, there is something 
wrong with the idea that factories 
have no part in the used car prob- 
lem and that it is not a problem. 
The handling of used car presents 
a problem far more difficult of solu- 
tion than any other branch of the 
dealer’s operation. First, the mar- 
ket is largely coniined to buyers 
who cannot afford a new car or 
who are strictly bargain hunters. 
Second, ‘* the dealer in accepting 
a used car in trade against a new 
car is frank and. attempts to meet 
a bargain by which both he and 
his prospective customer will be 
protected, he must explain to this 
prospective customer his reasons for 
not paying the high pric> asked for 
the used car. Once he has com- 
mitted himself on two or three sales 
the word is passed around that used 
cars are not moving well, and pro- 
spective buyers of used cars attempt 
to drive tight bargains as the re- 
sult. On the other hand, if the 
dealer does not drive a tight bar- 
gain on his price paid for used cars 
he is stuck. 

Another serious feature in ap- 
praising used cars is the cost of 
reconditioning, and the probable 
length of time between its accept- 
ance and disposal. If the carrying 
time is too long the car will seri- 
ously decline in value. For this 
reason if we were to handle our 
used car sales on a “business-like 
basis” we would have to make all 
these allowances in advance. 
~ Thus, if a customer comes into 
our store with a car two years old 
which would resell readily for per- 
haps $400. To properly overhaul | 
this car would require washing, | 
cleaning upholstery, perhaps; a new | 
floor mat in the front and rear | 
compartments, a new gasoline gauge, 
body bolts tightened, door handles 
adjusted, shock absorbers adjusted, 
spring shackles adjusted, steering 
gear, brakes and other such adjust- 
ments, the body fenders would have 
to be straightened and touched up, 
engine overhauled and tires replaced 
or repaired, valves ground or re- 
placed. Let us assume that 
put this car in a condition that | 
would make it sell quickly at $400 
would cost $100. Now, if we could 
take this car in and sell it imme- 
diately for $400 we would have no 
storage charge, no depreciation and 
only a sales expense of 5 per cent., 
or $20, giving a total cost of re- 
conditioning a selling of $120. With- 
out making a nickel profit for the 
firm we could allow this purchaser 
$280 for his used car. 

But—if we were businesslike, and 
had no immediate sale in view, we 
would have to allow for at least 
three months deterioration on the 
care before we actually disposed of 
it. Assuming that the rate of de- 
preciation of a car in its third year 
of life would be 30 per cent. of its 
value at the end of its second year 
in order to arrive at an allowance 
that would be safe at the end of 
the three months’ period when the 
car is actually s¢\d, we should also 
deduct 75 rer eet. for daterien-- 






If this can be done the used car 
problem is truly not a problem. But 
how can a dealer convince his cus- 
tomer that his car is worth only 
$210 when his competitor down the 
street has already bid $300 for it? 

Now the factory part in this pic- 
ture is plain. Factories must have 
volume in order to maintain their 
low prices. In order to get volume 
they must push dealers to make 
sales. In order to make sales the 
dealer trades wildly. If he doesn’t 
make sales he is out, If he trades 
wildly and makes sales he is out. 
There is one thing the factories 
can do, and that was suggested in 
your good paper last year—absolute- 
ly prohibit the sale of used cars by 
any of the new car dealers. This 
will force the owner to trade di- 
rectly with the used car dealer. 
The used car dealer is in business 
for profit. He will force the owner 
to accept his price and the used 
car market will soon stabilize itself 
at lower levels, perhaps, but much 
of the dealer’s headaches will be 
gone. The used car problem is the 
manufacturer’s problem as well as 
the dealer's, and above all don’t let 
anybody tell you it is not a prob- 
lem. R. M., 

New York City. 


RAILS VS. DRIVEAWAY 
AND TRICES 


Automotive Daily News: 

A month or two ago I wrote you 
some notes on what the industry 
needs most at a time like this. Iam 
impelled to send you another mem- 
orandum on one of the needs of not 
only the automotive industry but 
another one most closely related to 
ours. Railroads-rules-freight rates 
and regulations-red tape galore. 

On the one side witness the motor ' 


off. Sincerely, 


ger car body the other day from a 
point in Texas. We discussed the 
matter with representatives of three 
roads for an entire day and finally 
got an admission from them that 
the body could be shipped by ex- 
press for aimost exactly one-fourth 
of the cost by freight. 

If the railroads will study the 
automobile market with the manu- 
facturers and get an idea of just 
what is needed to recapture the lost 
business and give this industry a 
fair deal on transportation rates 
and rules, we shall both be better 
READER. 


TRUCK GROUP STAGES 
MEETING IN WORCESTER 


Worcester, Mass., March 11.—The 
second meeting this year of the New 
England Transportation Motor As- 
sociates was held yesterday in Hotel 
Bancroft, when representatives from 
all Eastern states discussed prob- 
lems pertinent to the transportation 
industry. A. A. Beauregard, Leon 
St. Jean and T. M. Johnson repre- 
sented Springfield. The desirability 
of making uniform laws governing 
trucks in all states was discussed. 


| COMING EVENTS 


MARCH 


5-18—Toronto, Can.. National Spring Mo- 
tor Show of Canada. Canadian Au- 

Chamber of Commerce, 

Coliseum. Exhibition Grounds. 


10-12—Ansonia, Conn. Show. 
OCTOBER 


i—Boffalo, N. ¥. National Metal Ex- 
position, 174th Pegiment Armory. 
H, Eisenman, 7016 Euclid Ave., 
Cleveland. director 
i—Buffalo, N. Y. Metal 
Congress Sponsored by American 
Society for Stee) Sreatine, with co- 
operation of American Society of 
Mechanica! Engineers, Institute oi 
Metals and Iron and Stee) Divisions 
of American Institute of Mining 
and Metallurgical Engineers, Amer- 
ican Welding Society, Wire Associa- 
tion 


tomobile 


3- 


3- National 





This Distributor Counteracts 
Depression With Direct Mail 


By HAROLD J. ASHE 


The Frank W. Dillin organiza- | 


| tion, 1017 South Olive St., Los An- 


geles, Cal, has closed its first year’s 
operations with a substantial net 
profit and a growing clientele, Dillin 
is Federal tire and battery dis- 
tributor, 

“I am thoroughly sold on direct- 
mail,” stated Mr. Dillin, in speaking 
of advertising medium for the tire 
distributor. “I feel it is the best 
medium to use in advertising a 
distributor and one that should be 
fully used with regularity.” 

In order that direct mail will not 
be neglected in the program of the 
firm, Mr. Dillin has an assistant 
who assumes all advertising respon- 
sibility and sees that direct-mail 
pieces flow out of the business of- 
fice without interruption. 

A printing department is also 
maintained, and this does the bulk 
of the work at a saving over that of 
printers, although, on occasion, out- 
side printers can show a saving and 
in other instances they used on 
hurry-up jobs or on artistic 


Postcards are used consistently, 
many of them being mimeographed 
pieces, catchily prepared in a com- 
bination of long hand and typing to 
arrest attention. Many of them are 
in the nature of trade neWs an- 
nouncements, Mr, Dillin making ita 
point to keep informed and pass 
along last-minute information to 
his trade—first. 

For instance, when there was a 
rumor going the rounds that tire 
prices were about to decline, result- 
ing in tire replacement activities 
being paralyzed, Mr, Dillin dis- 
couraged customers holding off by 
sending out a post card offering 
them thirty-day protection against 
a price decline on tires purchased 
from his firm, Naturally, it stimu- 
lated tire sales. 

When the firm first got under 
way, Dillin capitalized upon the fact 
that he had associated with him 
the same staff he had had in his 
original firm. He referred to them 
on a post card as “the same old 
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Chevrolet y ae in San| 
Antonio Does Not Pay 
Bonuses or Make Spe- 
cial Rewards, Yet Holds 
Its Salesmen Year After 
Year 


| It takes weeks, or even months, to 


More than 50 per cent. of the em- 
ployees of the Smith Motor Sales 
Company, Chevrolet dealership of 
San Antonio, Tex., have been asso- 
ciated with the firm for more than 
five years. Many of these have been 
with the firm for a much longer 
period of time, and in no depart- 
ment, except the used car sales di- 
vision, is the length of service less 
than a year. The value of such a 
record to the business, and how 
such long periods of loyclty are 
achieved, are explained by Roy 
Smith, president of the company. 

“We are mighty proud of the long 
years of service which the majority 
of our employees have with this 
firm,” Mr. Smith stated. “While we 
pay no bonuses, make no special re- 
wards, and have no unusual fea- 
tures, the employees stay with us, 
turning out good work year after 
year. 

“We account for this in several 
ways. First, we always treat our 
employees with the utmost consid- 
eration. We endeavor to break down 
the old rule of boss and worker, 
and in its stead build up a spirit 
of loyalty and co-operation that is 
beneficial to all concerned. If any 
of our men are sick, have financial 
difficulties, they know that they 
may come to us and that we will do 
everything within our power to help 


them out. 

“We work with our employees, 
seeking their advice and offering | 
suggestions where we believe im- 
provements might be made. We do 
not make a practice of upbraiding 


|inexperienced to your 


| with your 


|} work out programs for which they 





our men, or in ‘bawling them out.’ 
If something goes wrong, we first | 
get to the bottom of the problem 
and find out wherein the trouble 
rests. Then, when we know what 
was the matter, we take steps not 
only to remedy it, but to see that} 
it does not happen again. While we | 
do everything in our power to avoid | 
mistakes, we also appreciate that 
such things will come up in the best 
operated business houses, and whe n | 
they do come up, we get busy, as a | 
unit, and try to do all we can - 
straighten things out in a friendly | 
manner. 

“We consider the length of serv-| 
ice of our employees one of the | 
greatest assets to our _ business. | 
When a man has been in charge of | 
your service department for more | 
than five years, you know that he 
is dependable, and that he is work- | 
ing for your interests as well as his | 
own. You know that when a car 
is brought in for repairs, that the 
work will be well done, and that the 
order will be executed in such a 








Truck and Bus 


Issue—Mar. 18 


In addition to up-to- 
the-minute_specifica- 
tions with prices, the 
issue will contain 


latest registration fig- 
ures by states and 


makes, in addition to 
news and articles of 
interest to every 
truck dealer and fleet 
owner who will re- 
ceive the issue. 


No added charge for 
extra disiribuiion. 


Automotive Daily News 


|definite arrangement 


{plans are 


| will more than likely come across | 


|}a lot of money if it becomes known. 
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manner that the customer will be 
satisfied and the business will make 
a profit. | 

“The longer a man serves with a| 
firm, the more valuable he becomes 
to that organization. A new man is 
particular 
business, to your methods, regard- 
less of how much experience he may 
have had in the automotive trades. 


get him acquainted with the system 
that you have in your shops, on| 
your sales floor, or in your offices. 
Where work is done promptly and 
economically by a seascned man, it} 
will take longer and require more 
supervision for the man who has} 
only been with you for a short time. 

“Every day that a good man is 
business, he acquires | 
more experience, and can be trusted | 
more and more. The responsibilities 
of the executives are materially | 
lightened when the entire crganiza- | 
tion is made up of old and trusted | 
employees. We all know each other's | 
mannerisms, our ways of doing} 
business, and as soon as anything 
comes up, we can tell at a glance} 
just what has happened and what} 
can be done about it. 

“One of the young ladies in our | 
offices has been with us since the} 
business was founded. Another ha$/| 
been with us for eight years. This, 
means that important records and 
business transactions will be handled | 
carefully and correctly. It means 
that many of the little details that | 
often bob up during the day totake|} 
up an executive's time and to in-| 
crease his worries will be entirely 
eliminated. It means that many 
phone calls that come in, and often} 
are transferred to the sales man- 
ager or president, may be diplo- 
matically handled by one of these 
employees, and these two men given 
more time to plan bigger sales and 








are fitted. 

“Our used car department is 
operated separately from our new 
car sales, and this increases the 
labor turnover in this division. We 
are trying to work out some plan 
which will enable us to help these 
men so they will stay with us, but | 
as yet we have not arrived at any | 
whereby all) 





concerned will be fully satisfied. 
“Our new car salesmen have been | 
with us for some time, and all are 
jexperienced men. We _ co-operate | 
with them to the fullest extent. If | 
one of these men has a bad month, 
and his earnings do not come up as 
he might wish, we get busy and help 
him out, so that at the end of the} 
;}month he will draw wages commen- | 
| 


| 
| 
| 
| 


surate with his ability. Even the! 
best men have their bad months, 
and by helping them over these | 
jrough spots, we show them that we 
are willing to do everything we can 
to keep them satisfied. 

“The man who is making good} 
money is giving his best services, | 


| 
| 
| 
| 
' 
| 
| 
| 
and we help every man and wom- | 

| 


jan in our employ to earn as much | 


as is possible for their respective | 
lines of work. When it becomes | 
necessary to pay a man a bonus to| 
turn out good work, it is better to 
turn him out altogether. A bonus 
is only a stimulant that gets re- 
sults as long as its effects continue. 
While there are times when such! 
valuable for special | 
events, for a steady practice we con- 
sider them more detrimental than | 
constructive. If a man cannot give | 
you his best efforts on the wages 
you have offered him, without some 
special incentive to spur him on, 
then he is not the man for your 
business, and you are establishing 
a precedent for poor management | 
when such plans are started. 

“We get our men together and 
talk things over. From the sales 
manager and the superintendent of 
service down to the grease boys 
and car washers, we obtain sugges- | 
tions and ideas, many of which are | 
of real value to the business. We 
never fail to express our apprecia- 
tion for any suggestion which is 
helpful in making our business more 
profitable or efficient. The man who 
is taking an interest in his work | 


some plan which may save the firm 


Appreciation. and,, enco suragement | 
not only bring out these. ideas, but 
help to stimulate others, and the | 
business profits accordingly. 








a 


——==. ———_—_— 





Finds Old Empl oyees ; Big A ig Aid to Dealership 


| MAINTENANCE SHOW 





This is Distributor Counteracts 
i cal Depression With Direct Mail 


(Continued from Page 1) 


the opportunity of being a center (Continued from Page 4) 


i BS ri uninterrupted : : : 5 ‘ 
1 Raat a are upward | 828,” and reproduced pictures of] First, it made it pssible for the 
of 130 manufacturers’ exhibits dis- | the entire old staff. | dealer to show cae a print- 
played. | or those who are map-minded, | &4, Price ane 24, ov SO 
Gn Wednesday, one of the aso- i ; ; _’| vided the dealer with a detachable 
3 enone» — Dillin prepared a street map shoW-| dealers’ price for his ow ivat 
ciate jobbers of the group sponsor- |. ; ; ; Se Pte 0b Ne Owe. Vile 
ing the show in co-operation with ing his location.: This was repro-| reference. The main folder folded 
the Shop Equipment Promotion | duced on a post card, once, while the confidential list was 
Group of the Middle Atlantic Di-| News within the organization is| also re ame a eae 
vision, Wharton & Bernard of Mil- | also made the subject of direct-mail ia ate ‘e a er = a a pen 
ford, Conn., arrived with five bus| pieces. Centering a large mailing | va a oealiee ohare vis Saal 
F: s dealers, the party num-| card was the firm's telephone num- | =. S eae , me 
loads of its dealers, the party nu : 11 ni | profits upon battery sales would be. 


bering 160 men. | ber cn one such direct mail piece | Foe : 
: | Radiating from this were tele-| Mr. Dillin believes very strongly 
phones the subject of the message. | 2 contacting all new customers. He 

: cee | oes this through the medium of a 


CANADIAN ROCKNE | The one ye aie business | -ersonal iatlior ‘to the customer, in 


necessitated an increase from 


IN PRODUCTION original two telephones with which| Which he thanks the customer for 
his patronage. 


the firm started to eighteen phones : : . : 
|, and a switchboard. In line with the policy of con- 
stantly keeping the firm's products 
| 








Each line of merchandise receives |?" , . 

before its trade, small signs, uni- 
| improved business feeling, the Stu-| on girect-mail literature, and special | forni as to size, have been placed in 
| debaker and associated lines offered! offers are made to the trade via | the stock and service department, 
greater value than ever before, and, | girect mail to induce immediate ac-| Where all customers calling at the 
he felt, greater value for the money tion For instance, a fan-belt as-|Shop are bound to see and read 
than competitive lines. He urged | sortment was plugged on one such|them. These signs are placed on 
dealers and salesmen to study thor-!| «arg Only the bare facts were em-|'he wire screen that separates th 
oughly the new products so as tO} nhasized; dealer investment, poten- ; Stockroom from the service floor. 
be able to talk intelligently about | tja] mar -ofi oe 

senti) tial market and the profit, together | BAY STATE INSPECTION 


(Continued from Page 1) 
saparate attention from time to time | 


them and to meet fairly the com-| with this strong suggestion: “Grab | 
petition offered by the preducts of| your phone now; call Westmore | IS WELL UNDER WAY 
other makers. 6455; get out assortment; solicit; Boston, Mass., March 11.—Regis- 


trar Morgan T. Ryan said yesterday: 
“The first 1932 periodic equipment 
inspection is now getting well under 
The official green wind shield 


| business, and if extra dollars don’t | 
AUDET JOINS SALES FORCE |roll into your till, return the belts at 

OF GREENFIELD TAP AND DIE) our expense!” 

Greenfield, Mass., March 11.—H.| Colored stock for two color print- | way. 
R. Audet has just been appointed | ing is the rule rather than the ex-|sticker is appearing on cars ith 
Michigan manager by the Green- | |ception. Modernistic art work, hav-|greater number. There are com- 
field Tap and Die Corporation This} ing no direct bearing on the mer-| paratively few motorists who have 
area is under the direct supervision p24, but designed to catch the | not the good sense to maintain 
of C. C. Ziegler, district manager of | eye, is also customary. | proper braking equipment without 
the Western territory. Mr. Audet One of Dillin’s most successful and compulsion.” 


comes to his new assignment from | practical direct-mail pieces ever sent 
the General Motors Export Com- | out was a price list on batteries. It} CLASSIFIER ADVERTISMENTS 


pany, where he was a division man-|was both a dealers’ and a retail IN THE AUTOMOTIVE DAILY 
ager during the past six years. price list and served a dual purpose. | | NEWS BRING RESULTS 


Oh, Doctor! Doctor! 


~medicine 








Doctors tell us it is difficult to handle excess. Exeess of anything is bad- 
taken in proper doses is beneficial—food eaten regularly is easily digested—but the 
same medicine taken all at once, or the same food eaten in excess is very harmful. 


So it is with the NEWS—too much cannot be absorbed at one time. The Automotive 
DAILY News brings you each day, in easy-to-read form, all the news of the industry 
while it is still news. The current happenings are not stored up and sent to you in bulky 
form, but instead you receive it each morning when it is of business value. 


Automotive Daily News will keep you abreast of the latest developments of the 


entire industry. 
Here are just a few of the things you get 

1—All the news of the industry while it is still news—whether it be the 
announcement of a new car model, engineering news, dealer news, or 
Trade Association news. The first pictures of the new Ford appeared 
in last Wednesday's issue (March 9th.) 

2—Complete Registration figures for new passenger cars and commercial 
cars. 

3—U/p to date specifications and mechanical details of passenger cars and 
trucks. 

4—Production—E ngineering—and Factory Equipment news. 

5—“Chris” Sinsabaugh’s daily column, “Sparks from Detroit.” (Chris is the 
Walter Winchell of the automobile industry.) 


Although the subscription price of the Automotive Daily News is $12 for one year, or 
$20 for two years, we are making you a Special Introductory Offer. We will enter 
your name on ‘our mailing list for the balance of the month of March, 1932, and the 


months of April, May and June for $3. 
USE COUPON BELOW—SPECIAL INTRODUCTORY SUBSCRIPTION OFFER 


AUTOMOTIVE DAILY NEWS, 1926 Broadway, New York, N. Y., Dept. 15. ; 
Send me copies of the Automotive Daily News for the balance of March, all of April, May and June, 1932. 
I enclose $3. (The regular price for three months is $4.50.) 


c oe 






i ON a a a al oo a a Nee ee ‘ ; “PICTURE OF NEW 
COMPANY, 2.6% pada ann eas bina 3 an ale wee ke tebaae ee cn sakn am anee FORD FREE 

If you did not see this picture 
ADDRESS ..,....-+:ssesenecssercensserses: ‘Sutsiabeaneigaipandii oe, ee a ee ae tl 
erry’ bie 2 set OE, ae , jamin obeteqeeh ss: 11 Seen 
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SEES VALUES RULING 
IN TRUCK SALES FIELD 


(Continued from Page 1) 


pany’s line, which now ranges from 
144-ton to 10-ton ratings, and the 
growing importance of the replace- 
ment market. 

“Low prices undoubtedly will con- 
tinue to be a keynote in the choice 
of trucks in 1932, but selections 
will not be made at the sacrifice of 
such factors as quality, appearance, 
performance and heavy duty con- 
struction,” stated Mr. Tilt. “In 
other words, I do not believe that 
buyers will favor trucks on a price 
basis alone, but rather from the 
standpoint of values procurable.” 


CHRYSLER SHIPMENTS 
IN JANUARY 260% 
ABOVE JANUARY ’31 


(Continued from Page 1) 


were more Chrysler eights and Im- | 
perial eights shipped this I 
January than one year ago. The 
figures were 161.4 per cent. for the 
eights and 117.4 per cent. for the 
Imperial eight. 

“It is especially gratifying to 
know that our dealers and the pub- 
lic are receiving the new Chrysier 
cars in increasing number this year, 
while the industry as a whole, ex- 
clusive of Ford, shipped only 88.8 
per cent. of the cars it shipped a 
year ago.” 


YOUNGSTOWN STEEL 
PLANTS AWAIT FORD 


(Continued from Page 1) 

Mill managers still are highly ex- 
pectant of Ford Motor Company 
buying, which has been lacking ex- 
cept for routine orders, which have 
not suggested the anticipated up- 
turn in activity at the automobile 
company’s plants in the Detroit 
district. District sentiment still is 
being bolstered by hopes that the 
Ford business will materialize, and 
that deferred demands of other 
large car manufacturers will ma- 
terialize in orders for early ship- 
ments, so that flat-rolled steel pro- 
duction may finally be increased. 


CENTURY VERTICAL AND 
SLIP RING MOTORS 








The Century Electric Company, 
St. Louis, Mo., is placing two new 
motors on the market. One of these 
is known as the Type R for vertical 


operation. It is a d. c. unit. The 
motor is ball bearing equipped, 
grease lubricated and is mounted on 
a ring base or directly on the driven 
equipment. 

There is a cover to protect the 
top bearing bracket and this may 
be either open with a screen, or 
solid as desired, to meet the condi- 
tions of operation. The motors 
vange from one to 150 horse power. 

The Century line of slip ring mo- 
j¥rs has’ been extended to give a 
plete coverage from one-quar- 
‘to 250 horse power. 
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CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L, Polk & Co. of Detroit, with the exception of Mlinois, which are supplied by the Robinson Advertising 
Metropolitan district figures, compiled by Sherlock & Arnold, New York city, are included In the New York state total. Some of this 
city, or town lists, or lists of owners in any given section 





In this table 42 states. 


Returns for today: 













Hupmobile 





Chevrolet 
Franklin 





La Salle 





Lincoln 





Cadillac 







































































































































































































































































SN ie Nasers enenseed arent consnen hatias tt Raenenne tt ainces Ieeniieee 3f_ 11S 1| 3| 2 6| j 
Arizona | ry | _ ai | 83] 2| 4| 2| 12| 3; ee Ce ee ee eee 
Colorado | _36/ | __139| 5| 676, 47 2} «18 16{ —68}_—S 28} S490) ~Ss«sSt*CtiéiYSC*«iD 10| Boas 
Conn. | 5| | 127) «23, ~—=—«335] Ss 1; _14| 2} 43; = 32) Ss 5) 30]—Ss«*SS 6) 1. 2 
Delaware |_| | 21 4 1014 9, 1| 5| 4; 33) ] 2! 2| .- J 
Florida | 12| 90| 4, 800] 34| 1| 7| 3| 25, ai] | __30i; ia) iW yf «4 4S 
Idaho | Se ee 1| 3| ij 13) ~=6] SCS [a ae aa Ee 
Mlinois | (53) | 378) 51) 2037] 104,320; a| |S] SiAT~SCiCOS~—SCi«AAY—~SC~C*«~sOYSCSC*« SSS 
Indiana | __24! . a 81225] 38 3; =| 6| 80] 74 545] 18] 20] 38) 2a; | 
Kansas_ | 3; 66, 5, 423] iz 12 | 34) 32) 266) ee oe 
Kentucky| 6 | 32 ‘3 440] (36 | 2 a a a, _ =. <- (ean 
Maine | 3| wa. 4) 125] 7| ee aa ee ee ee ee Ue eee 
| Maryland | 8) ] 65 5 aT, llCTclcl CL CltlCCtéi Ci |CUhrh oe. 6 ee 
re | 32 | _ 298) 22; 1036, 37) até 2| 87,144) 442—sia:)s=Ss=<SYSSC*«*]CSC~C~“‘té‘SYYSCO*‘“‘&SO|”~™~S«S 
Michigan {0 17|_25a) 3a] Yaa] 36] a0 li] _118| 304 ~—=« S| ~—SS=«S=C*é‘éOOY OCG) 49) ~~—<10)~SCS 
Minn. | |__ 81 3,595] 22,18], SC | 19| . -—: «oe 
Miss. | | i | 280| 1| | 3| oe a oS es. oe 
Missouri | 7| | 66,_—sidiS] Ss 738] ~—Ss,—“(<te,CC“‘i YC CSCiSSC~“‘é‘iSC*é‘éCSSYOO!~C~« )SC*~<‘it SSCS 
Montana | 1 | 14 I 45 | 6) | 1| oe fe ee ee eh 
Nebraska | 4| | 44 1; 541f—_—«13) | 8| a. -—. Se ee ee ... ee 
Nevada | | | _14 a) Be Ee ee [> . ae 
N.Hamp. | 1| | H,SC—“‘ézL 72| ee ee en an ae ee a. 
N.Jersey | 31/_t_— 486) 57/1616] 92] 988 13| 88; 106 511| 14) 55] 33) 40) 34) ia 
N. Mexico | ee ee ee 
New York | __79|__|__—'1309|_ 108; 3692] 190; 33|_ 134) 19] 309|269' 975,27] —S—ia29 | ~—S«CiO] =i |Ct*‘“‘éi|S~C*«‘S 
N.Ca'lina | _10/ | _ 34 3} 582] eee ee ae ae Le ee UL 
N.Dakotaj || 8 ji9y 4 | 1| ij 12 lj 53) = = @ , 
Ohio | 53} | 213, 22,1577] 61\ | 84| 15{ 138, —«172—S—=—s726,—'—“‘]SC«sCSTY]SS*«‘“ia_YSSSC|SSC«i|S*«sC 
Oklahoma| 2 [94 689 T _— 1{ 61) 11, 282 I a a a eek 
en a a | a ee ‘| _13) © 10 | is) o 1) a 3 
Penn, | 36) | 514, 54] 2239] “163 1 80| 18| 176; +128; 1057; + 41, so) 58) 73; 45; 10 
So. Car. | g| | 29 [363] Cd Oe oe ae. oe ae ee a ee 
S.Dakota | 2) | 17 | 128] 6 | 8) a a es a ee ee ee ee 
Tennessee| —_—9 | 4347] 0} tS ah he Ue Sh ee 
Texas | 10 | 275] 18| 2021 | | i 6Sj|0——“( Kk 1 COsC‘C“ SC‘ “;:C*CO*C*‘COY~OUfG!UCUU™!CCO~«&S 
Utah se. oe a! Uk Ue ee ee a a ee ae eee 
Vermont | 2 | __16| . ae | 3 Se ee ate 
Virginia { 17; —Ss|~—s0;_—S—s—=i}_SsC«éODA | SCG 7 lUlUcehCOCOhmaetlhlCOmhUmh le 25| 22| 5| 1 
Wash. | 14 | 58) 2; 358] 17) 3 s.lUL ea Oe onl Ul ehlU: UL.) Ur he 
W.Va. | 2 | __3o| lj; 273{ if 6h} Sl ]SCSC™t~=“<~YS:C“‘C “:COCOC*C CSCC‘ Y’:CO!”™!COC*CY:CO!™COC;«~&GT:Ci‘é > 
Wisconsin | —_15| 134/ 10; -909| 28S SHC“ CCC CC‘ CES 
Wyoming | { ca ae | | ae 
Totals | 518! | 5511; 486; 28892] 1268. 66) 900; 180] 2127; 1821) 11272) 199! 9324 725, 608) 301 194 
Afa’31 | | 3 40 3; 360) _26 | 2 i 8 8 29% 1 4,4 6 
Ariz.,’31 | |  —5| 80} TY | 12 6 6} Cissy tCT (‘<éi‘i T:O!OUCTCUCUGUUCC 
Col,’31 | 8} 16, 168] S93] OY 13} | 8 56 «S2i0ClCSYC“‘ zCAG;si‘(‘i‘iy:!™CG 
Conn.,’31 | 4 1; 84 17,372] 42) 2; 38 cna nxn «town oasfseom;,|)hC!CT 
Del. 1931 | co | 17 aE | a ae | +. a a 2 ee a 
Fla, ‘31 | 10; 4li_—103/ 14) 1210] 59 3| 18) [45,96] 1123/0} BY SCOSCCCG] 4| 4 
Idaho,’31 | sj isd 1; 202, “| 7| {17 6| 170 — se i 
ML, 1931 | 276 22; 581{ 86,3046] 159,15} 139, fA] 180, 2123, 34] TY 125j_ 8] 37 
Ind.,’31 | 46, ~—s11|_—s137| sia) 1240]3|— saSCC«CA |_| —Sssa],1iadt—“( te CSDYSCCT 7| 5 
Kan.,1931] 12) 15,141] 1286] 44,8 | so a 6957; ~—~—(3 _ =a uw... 
Ky.’31 | 5| 7 42) 4 832, 297” a | 60 71 627 | i) a i ee 
Me.,’31 | a ee eee ee | ; OS] + = Ss oe oe he ee ee ee oe 
a | « | on fF on {Yt @ | 86 a r—“(<tir,”~CYCTC CG i 
Mass.,’31 | 23| = 6|_—S 280, 43; = 876] = (6, —S |S; C8 | _ 108; —-206;_~«oaij—s—iefaTYSsCi8S]— ea, TC‘ S 
Mich, ’31_| 112) _13|__ 302] 33,_ 1679] 39; 628 [__ieo[_ 234, 1906, _—«3;_~=S=iG | ~SCi|—~—SC«BSCS~*=«é,SC*«s 
Minn.,’31 [4 7 100,13, Bo9f S27, 6| | 61; —«61,_—Ss«C 4G 3] 22], Gs ,—“(iECO™*é‘ SS 
call SS - oa ee ” es cee. 
Mo.31 | 483i —‘15) 9 TZ] r 20) | 43,36) 538) Zz et = a ca 
Mont.,’31 | 5s; {TTD | 33; ~—=sis]—~=—éia;S “‘sSC]”S~C*iéidYC(‘CNSC(‘#S ON. ~—SCiéGK 
Cc A CCC: CC] 
Nev.,’31__| |. a 2 52| 10| | 1| | 13| oe eS a 2 a 
N. H.,’31__ | fee ee a ] | | 2; ili 34 | | a Se 
N.J.°31_ | 54 25; 545 98, 2266] —_—188| 9| 69| | _- 228; -301/ 2089, 26 56| 169, 82] 56, 12 
N.M.,’31_ | [4 YT, SEST;Ctstisé*S@’Y a a ee ] oo a ee 
N.Y.,’31_| 64 19; 1105, 194, 2779] ~——-328) 12) 111) | 313; 404;"—=*2103[ 46) ~=SC« | ~—Ss216) ~—=Ssd159] ~=SCO7,st=<CS*«S 
N.C.,°31_| | 15; 5) 9 Sol] 26 iT. @ [ 4j 8}; —(<$eCS,sti(itit CC ea 
N.D.,’31_ | | | 24 | 2237S) 2| | __13) a Ue eh UL. ee 
Ohio, "31 | _ 149) 14] 189) 43,  1854{ 104 7:82 { 159; 208' 1993 18| 67], SC‘ TCD 
Okla.,’31_ | __—‘5 lj 155,18] «1319] 38 | 15} [172] 22,878, SCC,“ CCC‘CG 4 
Ore,’31_ | 4 3) 65] 3| 474] 23) 16| | 34] ey aS a a Se ee 
Pa.’31 | 38 20|" -342[—— «53; 1885] 189 | 100) | _194|-258;" 1569, —=«20;~=STGY SCZ; ~—SsS|_ 14 
S.C,1931] i 9 23, Sia] SSC‘ zOCCUCYCOUC«SESC“‘CS;<WYT CYT ee ee ee 1 
S.D.,"31__| | 135i | 437[ 24] 1/ 4] | _—‘54l 147 +316, ~ # #«&+  °&«44 5| eens. 
Tenn,’s1 | I 8 “1 4632] | 7 | _—‘SAi 28; «602 2) ji a. ae 7 
Texas, 31 | 10 37| 335, ~«3ii| | 2452] 112) 3] 66} { _212| | 67; ‘1824 11| 43 | 34, —tiA:~C«éiT 5 
Utah,"31 | | 1 16, sis] Ss BYt—“‘ié‘é*‘'S 6| ji) 8 90) 2) |B 3| | 
a ce | 6 | | __-33| 3| 1| i @« 9 31 1] oe 2| oan 
Va,'31 | 2, si*,C CT “(ssCCsC“‘“iz BY OCSB]SC~*«‘éaYYCi*C“‘iséY a ac | ey >] 3| 2 
Wash., °3i | l Gj :iz3;~=SC*=i‘ |S] SC|SSC“‘iH:C~O~*‘«S . - ee ee ee 
W.Va.’31 | 3 ji] 803 14| ] 4| | 35, 29] ~—S«268 3| 14,18 a ae 
Wis.,’31_ | 87 ~—~«6|~—~S=«dAGa|~—=SC«éd‘SY;SC*C«tTY SSCS a [oo ii, 7 2 «ey Se; CG . 
10) 1; oo, 2 | 1 Yi 17; 57| | 2) 4) 1| 
Totals | 979, — 348, 5750|° 747; 34429] 2080, 70; 1026}, *| 3141}: 3003] 29259] 260 «= $25] + 1562} «913; «= 396) 2 1) 84 





“Not in production. 






































































AUTOMOTIVE DAILY NEWS, SATURDAY, MARCH 12, 1932 


REGISTRATION STATISTICS, JANUARY, 1932 


Service, Springfield, Il., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. 
data has been published previously, but it is given here complete for the convenience of our subscribers. Readers desiring county, 


may obtain these by addressing any of these three companies. 
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NEW ALL-METAL 
EXHAUST TUBING 


The Titeflex Metal Hose Company - 


of Newark, N. J., is now offering an 
atl-metal exhaust tubing marketed 
under the name of Titeflex bend- 
able pipe. This tubing is constructed 
from a .028 heavy metal steel strip. 

The edges of the strip are fully 
interlocked, producing a series of 
| Sliding joints which function to 
| make the pipe bendable. These 
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joints are, in turn, made pressure 
tight for exhaust gases with a spe- 
cial metal wire packing, thus pro- 
| cucing a bendable p:pe of all-metal 
construction, 

Exhaust tubing is subjected to a 
large amount of heat from the ex- 
914 haust gases discharging through the 
tube. Titeflex bendable pipe, with 
its all-metal construction, including 
packing used in the full inter- 
locked joint, is tight for carrying 
1041 exhaust gases. It can be bent within 

its limits without the use of special 
; 43 30 | tools. Fittings can be atiached by 

1,292! welding or brazing on the couplings. 

3,135 | It is furnished by the Titeflex Meial 





~~~ 4,137 | Hose Company in quarier-inch sizes, 


inside di- 
4 inches 


|ranging from 11% inches 
ameter up to and including 
inside diameter. 
This company also has developed 
108/2 new gas and oil line unit to be 
}used in connection with motors using 
| floating power or those that are 
rubber mounted. This new develop- 
261} ment requires a flexible gas and 
~ 4,450 | | oil line, as it is necessary to absorb 
949 | considerable movement between the 
motor and the frame when the 
power unit is mounted on rubber. 
In solving this problem they fur- 
267 | nish an all-metal flexible line, with 
439¢6|@ny standard couplings attached, 
7.439 | and it is supplied as a complete unit 
|}made up to any manufacturer's 
600 | specifications. Because of its all- 
| metal construction it is efficient for 
644 | the carrying of gasoline or oil under 


90 | Pressure. 


«aio | VERTICAL GRINDER 
FOR USE WITH 
PLANER OR BORER 


3,259 | ! 
2,055 | 
303 | 


1,609 | 


3,638 | 
“5 993 | 


 . 361 | 


6,407 


105,244 


F983 | 


475 | mn ; 
The Standard Electrical Tool Com- 
| pany, Cincinnati, O., is putting outa 
767 new vertical grinder for attachment 
3,183 |} to planers and similar tools. The 
190| grinder is motive driven and con- 


—~7Jij | trelled by a switch located on the 


housing. 
; Ball bearings (SKF) are used, with 
563] a special beaing to take up the end 
—~j0.515| thrust. A seven-inch cup wheel is 
1,616 fitted, with a 1%-inch wall. It may 
be had for either horizontal or ver- 
a tical feed. 
|} ~=«a6,723| «This unit is recommended for 
3,029 | grinding dies or for surface grinding 
7 354 jon a planer or boring mill. The mo- 
: tor sizes range from three to ten 
horse power. 


GOODRICH DEVELOPS NEW 
HIGH-SPEED FAN BELT 


8,059 


1,012 
| 1,133 
~~ 1,592 
6,099 


306 The B. F. Goodrich Company, 

___ 140) Akron, has just developed a new 
1,634| high speed fan belt, which has 
"3302 | passed every rigid test up to 5,000 
y. a mM. 

To produce this ‘pelt, it was necese 
sary to design a new dynamometer 
set and an entire new line, of mae 
chines, according to J. H. Connors, 
Goodrich vice-president, who made 
the announcement, 
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New York, March 11.—Arkansas’ , 
new emergency regulation permit- 


ting the sale of motor vehicle li- 
cense plates on the time-payment 
plan, the first legislation of its 
kind, is viewed as one of the most 
emphatic evidences ever given of 
the motor car’s necessity to modern | 
life by Roy D. Chapin, chairman of 
the Taxation Committee of the Na- 
tional Automobile Chamber of Com- 
merce. Mr. Chapin declares that 
the need for such a ruling should 
give pause to any proposals to in- 
crease the motor vehicle tax burden 


at this time. 

‘It is ditficult to conceive of a 
gesture giving greater emphasis to 
the importance of the motor vehi- 
cle,” said Mr. Chapin, “than that a 
sta should make so radical a 
change in its fiscal procedure Yet 
in these times of tress, during 
which Arkansas has sufiered the 
abnormal complications of drought 
and flood on top of the depression, 
radical changes in procedure are 
unavoidable. Arkansas in taking 
this action recognizes not only that 
the automobile is indispesable to the 
citizen, cut also that the plight of 
beth the individual and tke state 
is rendered more acute by driving it 
from the highway.” 

The Arkansas time-payment plan 
is one that permits the motor ve- 
hicle owner to register his vehicle 
for one-quarter of the year at a 
time. By paying one-fourth of the 
annual registration fee, the car 
owner buys a Sticker for his wind- 


nt Li 
Plan, Compliment to Car 


| plate. 


; the registration period, he is given 


}most hard 
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cense 


has been indirectly hurtful to so- 
ciety generally. Arkansas’ new reg- 
istration fee policy reflects the fact 
that this situation is being recog- 
nized in legislative circles.” 
Pointing out that it is impossible 
jto say just how much of the de- 
icline in registrations has been due 
|to general conditions and how much 
ito high taxation, Mr. Chapin de- 
clares that the latter is unquestion- 
jably a factor. As significant evi- 
|dence sustaining this point of view 
he cites the fact that Pennsylvania 


shield instead of the usual license 


At the end of the three-months’ 
period, if he still is unable to pay 
for more than a similar fraction of 


é rer sticker f ther c P , ; 
pence allen my - of Ba my —— motor vehicle authorities recently 
this program Saveusi the euiies |revealed that hundreds of motorists | 
j , 
. ‘ oo this year offered jewelry of all kinds 
year for the benefit of car owners a J y on ane 


as security for their pledges to pay 
registration fees when conditions 
improve. Commenting on this, Mr 
Chapin says 

“People in such a plight are not 


pressed financially. 
“The Arkansas program was put 
into effect at the behest of thou- 
sands of petitioning citizens,’ says 
Mr. Chapin. “State officials readily 


acquiesced, not merely as a conces merely trying to keep up appear- 

acquiesced, not y as i ,. ances by retaining the use of their 

sion to the distressed individuals ,, hicl 

who were unable to raise the whole |. ..0.> They are desperately 
, ee 7 .. | Striving to save an indispensable 


registration fee in advance, but also 


adjunct to their economic livelihood 


because they saw the revenues ol It is a point that should be borne 
the state treasury being sorely de-|, ‘ 
, |1n mind in connection with the im- 

pleted if any other policy were fol- + ‘ . 
coed position of any increase of the 

‘It was estimated that from 40,- movor vehicle tax burden.” 
000 to 50,000 vehicles would have 
been summarily removed from the CHICAGO STEEL TRADE 
highways of Arkansas this year SEES IMPROVEMENT 
with not only the loss of revenue Chicago, March 11.—Much better 
from actual registration but with a feeling in the local steel trade has 
tremendous decline in the amount become evident as the time for the 
of money derived from gasoline |introduction of the new Ford models 
taxes. It is a fact that more than approaches, although actual opera 
one-half a million cars have been tions show little or no change from 
retired from service during the|the rate of approximately 25 per 
period of the depression in this’ cent. capacity which has been in 
couniry effect for about two months. While 

“This condition has been tmme- tonnage releases by Ford undoubted- 
diately hurtful to those motor vehi-/| ly will be substantial, local stecl 


cle operators whose means of mak- 
ing a livelihood has been affected 
by a loss of transportation, but it 


makers look forward to large releases 
from the rest of the automobile in- 
dustry 
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utes which 
|needs of the people. 
| therefore, 
the 

Mr. Russel] suggested a change in 


are 


TRUCK CONTROL 


Page 1) 


(Continued from 


told what they must 


are 


must be looked at 


broadest aspect.” 


|} committee chairman and sponsor of 
the bill, remarked there were many | tye suggested that this was a matter 


times when he would like to have 


position,” Mr. Russell replied. “They 
do and 
| then what they cannot do by stat- | 
predicated on 
This matter, 
from 


th 





their rates sufficiently to meet that 
additional cost.” 

While stating that he recognized 
the necessity for uniformity in ve- 
hicle specifications, Mr. Russell's 
first objection to the bill was direct- 
ed at the provision giving the Inter- 
|state Commerce Commission author- 
lity to prescribe the weight, length, 
| width and height of motor vehicles, 





{that could well be left to local 


' authorities. 


d some Federal board “stop a ‘ a 
npetitor.” | “I recognize,” he said, “that this is 
‘ a . , |a very controversial subject, but our 
The carriers are in a different | ,osition is that it is a local problem. 


| Being such a problem, it ought to be 
| handled by the authorities nearest it. 
“There is danger, as we see it, in 
|having a board or commission here 
iin Washington attempt to work out 
lrules of this character. 

“It would likely result in a condi- 
|tion where you would have a nation- 


e 


|the provision that limits the time|al rule for those buses doing an in- 


hot 


of labor of a bus operator to eight lterstate business and different 
is. He called attention to the|specifications for those in intra- 
regulations and laws relating to rail-| state business solely. It takes no 


roa 


“I think it ought to be provided,’ 
he said, “that an operator may not 
be on duty more than so many hours 


out 


Mr. Russell characterized as “ung 
reasonable,’ the provision that re- 
quires two operators to be aboard 
any bus having a capacity of twenty 
He declared 
| that it would cost the public about 
$91,000,000 a year in additional rates 
jun the basis of the 1,825,000,000 bus 


pas 


d hours of service. 


of sO many hours.” 


sengers or more. 


miles driven in 1931. 


“Besides that,” 
you should insist by law that there 
be two operators aboard every bus | 
will have very few bus lines/ police powers. 
You would drive them out of | successfully dispute the right of ® 
‘business, for they cannot increase | state to prescribe safety regulations. 


| you 


left 


he 


continued, 


“it 


|stretch of imagination to see how 
disadvantages would result and in- 
justices would arise.” 

Senator Couzens recalled for the 
| witness the fact that at the opening 
lof the present hearing he had put 
linto the record details of legal action 
in which severa] states’ regulatory 
icommissions had sued bus companies 
| to compel observance of the rules, 
land the companies had refused be- 
lcause they said they were operating 
lin interstate commerce. 
| “But it seems to me,” the witness 
| replied, “that the motor vehicles are 
| using state-owned roads and, con- 
sequently, they are amenable to state 
I think they cannot 


Cumulative New Passenger Car Registration Statistics, February, 1932 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Ilinois, which are supplied by the Robinson Advertising Service, Springfield, Ill, and New Jersey, which 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Metropolitan district figures, compiled by Sherlock & Arnold, New York city, are included in the 
New York state total. ¢ 

lists, or I'sts of owners in any given 


Returns for today: Delaware, Maryland, North Dakota, South Carolina, West Virginia, Wisconsin 


section may obtain these by addressing any of these three companies. 


Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 


Readers desiring county, city, or town 





AUBURN 





States 





Delaware | 

Ilino’s | 95 9 
Maryland | 17 2 
North Dakota | 

South Carclina | 4 

West Virginia | 19 
Wisconsin | 25 


Line Total 
Group Total 


De'‘aware, 1931 
lilinois, 1931 
Maryland, 1931 
North Dakota, ’31 


| 
| 
| 
| 33 
| 
| 
| 
] 

















- a? 
* Not in production. Austin, Peerles 





GROUP 








CHRYSLER GROUP 


heed 









| 
| 









Chrysler 
Plymouth 
Totals 
Ford 
Lincoln 


| 13 3 4 22 15 ] 
104 | 182 155 254 222 813 304 29 
19 | 39 29 48 56 172 130 2 
| 3 1 8 8 20 38 
4 | 9 4 13 13 40 74 ] 
19] 32 7 41 43 123 79 1 
25 f 37 ) 0 250 





























FORD GROUP 



















| | 


Totals 
Cadillac 


Buick 





16 | 30 
333| 273 74 
132| 46 10 

38 | 10 

75 | 16 

80 | 19 5 


~ 9 
111 


129 
523 


248 





Chevrolet 


1514 


585 
61 
183 


~ 210 


874 


3506 
















GENERAL MOTORS GROUP 


Pontiac 
Totals 


La Salle 
Oldsmobile 











3 7 16 136 
33 297 308 2499 
4 24 110; 179 
~ 6 : ~~ 
2 4 20 225 
/ 17 34, 22~~=—-288 
7 1278 

2 















So. Carolina, ’31 
West Virginia, ’31 8 a 
Wisconsin, 1931 __| 41 ~ ay ~ 205 
Line Total, 1931 405 31 | 294 231 765 274 | 4922 46 182 108, 5499 62 637 877 
Group Total, ’31] 436 | 1564 | 4968 | 7965 
HUDSON GROUP STUDEBAKER GROUP WILLYS-OV’R’D GR’F NON-AFFILIATED MANUFACTURERS 
| | ls | ay | | - | | | | , 
States e | P oh m 3 ; 5 | “eo 2 | & E | 2 | 5 | | & | 3 a Total 
z | 4 fe |g | 3 _ BS| Se) 2 > |@|)]4f]éil|eéls| 4 | | 38 
B/} 2 |88 | 3] 3 3 | 28\28/| 3 »| £]}82}8 |gliagtal al ai 
= | = a R = so |= a = aia | © | = | 2] 24) |] @ ie 
Delaware | 7 3 10] 3 3 6] 10 1 11| 1 6 1 c = 212 
Illinois } 151 77 228 | 23 16 244 283] 208 34 242 | 22 12 104 85 11 215 54) 20 37] —«5,062 
‘ Maryland | 45 29 74} 6 5 62 73 | 40 7 47| 3 16 i HCC‘ 2 4] —s:1,375 
Noth Dakota | 2 2| 1 4 5] 19 2 21 | oer 1 1 ll 3 | 179 
Sov 1) Carclina | : 15 9| 2 3 ‘ ¢ ‘ 4 2} 384 
We. Virginia | 27 34 | 7 7 | 640 
W: $C sin | 5 4 | 2,375 
Line Total 342 ; 10,227 
C-orp Total | 493 | 508 | 454 | Pee rn a ee aE ee eae 
Deiavarc, 1931 | 7 $ 13 | 5 my OU 6| 25 me ; 4 7 3| 340 
Illinois, i931 | 244 13 378 | 43 307 356] 291 50 341 | 30 89 130 68 206 124 48} 145 | 9,772 
Marvier, 1931 | 37 22 59 | 5 55 60 | 3 5| 39 | 8 24 a a a 24| 2.074 
North Dakota, ’31 | 6 3 9| 10 10] 39 3 42 | ~~? ——.. s ~ 9 1 3| 613 
So. Carolina, ’31 | 14 13 27| 1 : 11 12| 1 1| 1 “t 10, iD 8 2 3 5 | £59 
West Virgiria, ’21| 24 15 39 | l 14 15 | 40 6 46 | ae 14 4 a C 3,8 5| 1,021 
Wisconsin, 1931 52 145 14 85 99 | 9 16 li re ~ 24 27; +-20'~=S «i102 22 13 29 | 3,334 
Line Total, 1931] 429,245] 47. SC«<:S‘CS;~S*S«~ SSS 8] l * 46 154 201! 103) 386 17 90| 214 18,113 
Grotp Total, ’31] 670} i Le Se oot) ‘. am 4 } “tH ve fi vefa! ! > | 





3, Durant and Stutz are included in the miscellaneous column. 
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WHEN BETTER AUTOMOBILES ARE BUILT, BUICK WILL BUILD THEM 






| "HE 1932 BUICK EIGHT AND 
'HE BUICK MANAGEMENT PLAN 
+ AN UNBEATABLE COMBINATION 










Buc DEALERS are going into 1932—head up and head on 
—with these two major assurances of profit-building: 





@ Complete information regarding the 
Buick franchise in your community may 
be had by writing or wiring the Buich 
Zone Office in any of the following cities, 
or the factory at Flint, Michigan. 





First—the 1932 Buick Eight . . . 26 models .. . priced from 
$935 to $2055, f. o. b. Flint, Michigan... with Wizard 









Control and a score of other features of driving ease, 
comfort and convenience ... as well as smart new body 
lines that are as modern as tomorrow’s newspaper. 


Besides, every buyer that has ever wanted a Buick, but 
didn’t think he could afford one, can now have a Buick at 
less than a thousand dollars . . . a new low price in Buick 
history for an eight. That opens up a wide new market in 
addition to the market Buick has already created—three-to- 
one sales leadership over any other eight in its price class. 


Second—there’s the Buick Management Plan that assures 
successful business operation for Buick dealers . . . helping 
them to become successful merchants on a permanent, prof- 
itable basis. The closest possible factory co-operation and 
counsel in merchandising and selling are back of this plan. 


If you are in the automobile business or if you are 
thinking of going into it . . . investigate the exceptional 
Opportunity offered you by a Buick franchise. A letter or 


a wire will bring you the details. 





ATLANTA, GA. 
BOSTON, MASS. 
BUFFALO, N. Y. 
CHARLOTTE, N. C. 
CHICAGO, ILL. 
CINCINNATI, O. 
CLEVELAND, O. 
DALLAS, TEXAS 
DENVER, COLO. 
DETROIT, MICH. 

EL PASO, TEXAS 
FLINT, MICH. 

GRAND RAPIDS, MICH. 
INDIANAPOLIS, IND. 
JACKSONVILLE, FLA. 
KANSAS CITY, MO. 
LINCOLN, NEBR. 

LOS ANGELES, CALIF. 
MEMPHIS, TENN. 
MILWAUKEE, WISC. 
MINNEAPOLIS, MINN. 
NEW YORK, N. Y. 
OKLAHOMA CITY, OKLA. 
PHILADELPHIA, PA. 
PITTSBURGH, PA. 
PORTLAND, ORE. 
ROCHESTER, N. Y. 
SAGINAW, MICH. 

SALT LAKE CITY, UTAH 
SAN ANTONIO, TEXAS 
SAN FRANCISCO, CALIF. 
ST. LOUIS, MO. 
WASHINGTON, D. C. 


R ODUCT O F GENERAL MOTOR § WitITgduH BODY B Y FISHE8B 


THE NEW BU ICK EIGHT WITH ° 


Wizard Control 












FOREIGN TRADE 
OPPORTUNITIES 





D. C., March 11.— 
Foreign automotive trade opportuni- 
ties just announced by the automo- 
tive division of the Bureau of For- 
eign und Domestic Commerce of 
the Department of Commerce are 


Washington, 


listed below. 

Additional information may be 
obtained from the bureau and its 
district and co-operative offices by 
duly registere d firms or individuals 
upon wriisen request, giving the op- 
portunity number. 

56512 Brno, Czechoslovakia, agency 


fo. automobile accessories. 

56511 Prague, Czechoslovakia, 
agency for automobile accessories | 
and parts. 


5$51G6 Berlin, Germany, agency for 
automobile accessories and parts 

56519 Aruba, Netherland West In- 
dies, agency for automobile acces- 
sories and parts. 

56565 Parahyba do Norte, Brazil, 
asonecy for automobile accessories 
and parts. 

56522 Belgrade, Jugoslavia, 
fo. automobile cranes. 

56518 Munich, Germany, 
and purchase of autemobile door 
locks, window-crank regulators, 
hinges, door handles, and automo- 
bile interior equipment. 

56514 Vancouver, Canada, agency 
for automobile top oilers for over- 
head lubrication. 

56530 Tetuan, Spanish Morocco, 
solo agency for automobiles. 

56517 Altona, Elbe, Germany, 
agency and purchase of automobiles 
and accessories, low priced. 

56526 Milan, Italy, agency or pur- 
chase of meters for gasoline pumps 
(visible type). 

56520 Valetta, Malta, agency for 
truck chassis. 

56515 Hong Kong, China, agency 
for trucks, motor, low priced. 

56608 Prague, Czechoslovakia, 
agency for automobile accessories. 

56606 Oslo, Norway, agency for 
automobile accessories, replacement 
parts, and novelties. 

56609 Winnipeg, Canada, agency 
for automobile accessories, such as 
mud hooks,.chains, tire patches, re- 
pair kits and garage tools. 







agency 


56607 Rotterdam, Netherlands, 
agency for automobiles, medium 
priced. 

56688 Buenos Aires, Argentina, 
purchase and agency for engines, 
gasoline, for trucks and buses. 


TWO BIG TRUCK FIRMS 
IN MASS. CONSOLIDATE 


Springfield, Mass., March 11.— 
The Consolidated Motor Lines, Inc., 
and the Kneeland Motor Express, 


Inc., have been merged, it is an- 
nounced by W. F. Roche of the 
former company. The Kneeland 


concern was one of the oldest truck- 


ing companies in this city. Mr. 
Kneeland died recently. 
Mr. Roche announced that the 


personnel would remain the same, 
but the Springfield shippers would 
henceforth be served by a single or- 
ganization, adding 150 units to the 
approximately 50 maintained by 
the late Mr. Kneeland. The consoli- 
dation is of the local branch of the 
Consolidated Motor Lines, whose 
main office is in Hartford. The 
Consolidated’s present terminal in 
Page Boulevard will be maintained 
for a time but will be eventually 
discarded for the Kneeland termi- 
nal in West Springfield. 


PROGRAM ARRANGED FOR 
CLEVELAND MEETING 


Cleveland, O., March 11.—On 
March 14 the local chapter of the 
Socety of Automotive Engineers will 
stage a highway meeting, the pro- 
gram for which has already been 
completed. Dr. J. Gordon McKay 
will talk on taxation relief in Cuya- 
hoga county by revision of highway 
financial and administrative policy. 
R. W. Knowles, transportaton engi- 
neer of the White Company, will 
read a paper on “How Trucks Meet 
Present and Projected Highway Re- 
quirements.” 

The meeting will be preceded by a 


dinner at the Cleveland Club, served | 


at 6.30. The actual session will be- | 
gin at 8 o'clock. 








CLASSIFIED ADVERTISEMENTS 
IN THE ACTOMOTIVE DAILY 
‘NEWS BRING RESULTS 







agency | 
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MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 




















































































































the year amounting to 39 per cent. 
Undoubtedly car stocks 


have shown a more decided upturn 
in the first two months of this year 
had the new Ford cars been under 
production. What gain there was 
came from shipments of other man- 
ufacturers, who have, nevertheless, 
guarded against oversupplies for 
their dealers. Leaving Ford out of 
consideration, the increase in stocks 
|in January and February undoubt- 
|edly was larger on a_ percentage 
basis than indicated by the forego- 
ing figures. Stocks of new Fords 
during those two months declined 
|almost to the vanishing point, with 


; | dealers S making strenuous efforts to 


clear their floors in anticipation of 
|} the new models. 

The new car stocks in the hands 
lof -dealers 
moderately since December 1, Ship- 





New Car Stocks in Dealers’ 
Hands Show Little Increase 


(Continued from Page 1) 


timated total of 305,000 as of March; ments of new models, chiefly by the 
1, 1931, the decline in the course of | Chevrolet Motor Company and the 





Buick Motor Company, in Decem- 
ber caused an upturn in dealer 


would | holdings from 151,300, as of Decem- 


ber 1, to 163,100 at the first of the 
year. This was the first upturn 
since the decline in inventories 
which started on June 1, 1931. 


June 1 stocks were estimated at 
307,000, from which point they 
dropped sharply to the December 1 
figure of 151,300, the lowest point 
reached in recent years. In some 
quarters it was estimated that near 
the end of last year stocks dropped 
to as low a point as 100,000. Care- 
ful checking of the production, 
sales and export figures for recent 
years, however, failed to indicate 
that such a low total had been 
reached. That would have meant 
less than three cars to the dealer, 
on the average, while it is believed 


have’ been . increashig}in the trade that cars continued to 


average somewhat more than three 








cars to the dealer even at the ow 


est point. 

The sharp decline in dealer hold- 
ings in the final half of last year 
was a clear indication of the suc- 
cess which the manufacturers at- 
tained in holding production to the 
actual retail demand ffor cars. 


a % S . . be & 7 
& ' n a 1s -¥ oe a & 

l 3 a 2eis Qa | $3 : mes s| 3 ; 

Make and Model {| <9 = © = & oe = “3 Qe Gi 3 3 

bes 2 > = 3 Es ¥ wo ™ =| & z 

So s ‘a Ps 2a so - cf? é| 2 a 

[Ea = > & |Osl & Qa | z\|o 6 
Auburn 8-100 ;——j| 127-136 | Lye | Dole {|L (8,3 x4% | 2686, 526 | 288 | 9saz400 “Alum |5| Pur No|Str No 
Auburn 12-160 {—— | 133 | Lyc | Dole {OQ |12' 3%x | 391.0 | 5.50 | 62 | 1600 3400 *Alum {| 4{| Pur Ste | Str sam 
Austin |$1130 | 7% |Own | — (L |4/2.2x3 | 456) 510; 78 | 13G3¢0) Alum | 24 — —/Tl Ne 
Buick 32-50 3450 | 114 | Own | Bish-Bab | O | 8 | 23x44 | 2304 | 4.65 | 27.61 | 7843200 . GI 15 | AC AC | Mar AG 
Buick 32-60 | 3980 | 118 | Own | Bish-Bab |O | 8 | 375x45g | 272.6 | 4.63 | 30.02 | 90%: 3000 . CI 15 | AC AC | Mar AC 
Buick 32-80 | 4450 | 126 | Own Bish-Bab | O | 8 | 3y%x5 | 344.8 4.40 | 35.12 | 104@2900 Cr 5|AC AC|Mar ac 
Buick 32-90 —-_(| 4565 | __ 134 | Own | Bish-Bab |O | 8| 3:%x5 | 344.8 | 4.40 ; 35.12 | 104@2900 | CI 5!|AC AC/|Mar Ac 
Cadillac 355 B | ——| 134140 | Own Har [L | 8 | 3%x4t¥ | 353.0 | 538 1364 | 115c 3000 Cr 3) Ac “AG ) Own AG 
Cadillac 370 B | —— | 134-140 | Own Har | O (12) 3%x4 | 368.0 | 5.30 | 469 | 135¢°3400 | CE | 4) Cuno AC | DL AC 
Cadillac 452 B | —— | 143-149 | Own | Har 1O |16{/3 x4 | 4520; 5.36 | 57.5 | 16503400 | CT 15 {| Cuno AC | DL AC 
Chevrolet _ |—!| _:109 | Own | No | O | 6 | 3%ex3% | 194 | 520] 263 | 6003000 cr |3|— —|Car AC 
Chrysler 6 | 3205 | 116 | Own | Yes | L | 6 | 3%x4%> | 223.9 | 5.35 | 25.35 | §27°3400 Alum | 4) Pur Yes | B&B Yes 
Chrysler 8 3960 | 125 | Own | Yes [| L | 8 | 3%x4% | 298.6 | 5.20 |.33.80 | 1003400 | Alum |5/| Pur Yes {Str Yes 
Chrysler Imp. 8 | 4645 | 135 | Own | Yes IL |8| a | 884.8 | 5.20 | 39.20 | 125@3200 Alum |9!| Pur Yes Str Yes 
Chrysler Imp. 8 cus. | —— | _146 | Own | Yes iL |8 | 314 | 384.8 | 5.20 | 39.20 | 125@3200 | Alum |9! Pur Yes! Str ~ Yes 
Cord (Fr. Wh. D.) | 4620 | 1374 Lye | Dole [Li 8 1 34 x4 CLE ; 298.6 | 5.25 | 33.8 | 1150/3300 *Alum | 5) Pur AC | Sch No 
De Soto Six | 3008 | *174%4| Own | Yes | L | 6 | 3%4x4% | 2115 | 5.35 | 2535 | 75@3400 "Alum |4| Pur Yes | B&B Yes 
| De Vaux 6-80 | 2810 | 114 | Hall | Dole [L [6 | 3%x4 [214.7 | 5.20 | 2734 | 15@3600 | Alum [4 | — Yes | Til AC 
Dodge Six | 3179 114%;| Own | Yes [L | 6 | 3%4x4%% | 217.7 | 5.35 | 25.35 | 7943400 [Alum |4| Pur Yes | Car Yes 
Dodge Eight | 3617 | 122 | Own | Yes |L |8| 3%x4% | 282.1) 5.20 | 33.80; 90@3400 | Alum |5! Pur Yes! Str Yes 
Essex-Gr. Su 6 [}—| 3 Own || — |L | 6 | 238x434 | 193.0 | 550) 20.7 | 70@3200 | Alum |31No Ste | Mar AG 
Ford A | 2375 | 103% Own | —— L | 4 | 3%x4% | 2005 | 422] 2403 | 4002200 | Alum | 3 | — —|\Zen — 
Franklin Airman | — | 132 |*Own | Ful 'O | 6 | 3%x4% | ——]| 510 | —— | 100@3100 “Alum |7| Pur Yes | Str Yes 
| Franklin V-12 {|{— | __ 144 _|*Own | Ful |O_ 12 | 3%4x4 | | — | 5.10 | | 150@3100 *Alum |7/! Pur Yes — — | 
| Graham 6 }—| 113 | Own | Yes }L {| 6 | 3*%%x4% | 207 | 545 | 234 | 7003200 “Alum | pies —- . AC|Gaqn Bo 
Graham, BI-Str. | 3665 | 123 | Own | Bish-Bab |L_ | 8! 3%x4 | 2454 6.50 | 3125 | 90@3400 *Alum |5| AC. AC | DL AC 
Hudson Greater 8 | ‘T— ie 126-132 |fOwn | — —s| LL (8/3 x4] 2541 | 580 | 288 | 101@3600 Alum | ST No Ste | Mar AC 
Hupmobile 216 |} — | 116 | Own | Bish-Bab L | 6 | 3%x4% | 228.1 | 5.00 | 27.34 | 7573200 “Alum | oo Ste | Str AC 
Hupmobile 222 | 3580 | 122 | Own | Bish-Bab 'L | 8 } 2}$x45 | 250.7 | 5.40 [27.61 | 9303200 | Alum | 5! Pur Ste | Str AC 
Hupmobile 226 | 3755 | 126 | Own | Bish-Bab | L_ ans | 3y%ex4% | 279.9 | 5.47 | 30.10 | 10303200 Alum | 5 | Pur Ste | Str AC 
La Salle 345 BB | —— | 130-136 | Own | Har (L | S3%x4i¥ | 353.0 5.38 364 | 115@3000 "CI {3 | AC AC {| Own AC 
Lincoln V-8 | 5430 | 136 | Own Yes | L 1 r [31gx5 | 3840 | 5231392 [125 ‘Alum |5 | [No  AC:Str AC 
Lincoln V-12 | 5750 |_—=—s'145_ | Own _| Yes | L  '12 | 3%x4% | 448.0 | 5.25 | 50.7 | 150@3400 | Alum |7| No AC | Str Ac 
Marmon 8 | 3500 | 125 | Own | Yes iL {8 ] Siaxd? 4 | 3192 | 5.50 | 33.8 | 12593400 | Alum |5|Flo —-|— — 
Marmon 16 | 5360 | sa 145 — | Own | Pines me) 116 | %x4 =| 490.8 | 6.00 | 625 | 200@3400 | Alum | 5 | ¢ AC | Str AC 
Nash Big Six ; 3200 | 116 | Own Bish-Bab L 6]: cat i% | 201.3 | 5.10 | 234 | 7073000 "Alum |7| Pur AC | Str AC 
Nash Stand. Eight | 3400 | 121 | Own Bish-Bab L |8/3 x4% | 2474| 5.10 | 288 | 8503200 *Alum |9| Pur AC | Str AC 
Nash Spec. Eight | 3870 | 128 | Own Bish-Bab O | 8 | 3%x4% | 2608 | 5.25 | 312 | 10073400 |*Alum |9/ Pur AC} Str AC 
Nash Adv. Eight | 4350 | 133 | Own Bish-Bab {| O | 8 | 3%x4% | 3220 | 5.25 | 364 | 12503600 *Alum |9/| Pur AC | Str AC 
Nash Ambas. Eight | — | _142 | Own Bish-Bab | O | 8 | 3%x4% | 322.0 | 5.25 | 364 | 12503600 |*Alum |9| Pur AC! Str AC 
Oldsmobile F-32 | 3035 | 116%4; Own | No | | L | 6 | 3%x4%s | 2133 | 5.80 | 263 mr 3200. CI |4|;AC AC'Str AC 
Oldsmobile L-32 | 3165 | | 116%4| Own | No |L |8/3 x4% | 2403 | 5.90 | 288 | 8703350: CI | 5 | AC AC | Str AC 
Packard Twin Six | 5225 | r 142-147 “| Owr Own | Yes ;L |i2 | 3y4x3%% 1390.0 | 600 | 50.6 | 150@3600 |*Alum |4| No vYes| Own AC 
Packard Stan.8 | 4570 | 130-137 | Own | Yes |L | 8 | 3%x5 | 320.0 | 6.00 | 32.5 | 110@3200 |*Alum |9{| Yes Yes Own AC 
Packard De L.8 | 5045 142-147 | Own | Yes | L | 8 | 3%x5 | 384.8 | 6.00 | 39.2 | 135@3200 “Alum |9| Yes Yes! Own AC 
Packard Light 8 | 4115 | m _ 127% Own Yes {L | 8 { 3x5 =| 320.0 | 6.00 | 32.50 | 110@3200 |*Alum |9{| Yes Yes | Own AC 
Peerless De L. Mas,| 4521 | 125 !Con | Bish-Bab |L | 8 | 3%x4% | 322” | 5.00 | 36.45 | 115@3200 "Alum | 5 | Pur Cc | Sch AC 
Peerless Custom 8 | 4766 | 138 | Con | Bish-Bab {LL | 8 | 33%x4% | 322 | 5.00 | 36.45 | 120@3200 |*Alum | 5 | Pur AC ! Sch AC 
Pierce-Arrow 54 ——| 137-142 | Own | Pines |L 8 | 3%4x4% | 366 | 5.05 | 39.2 | 125@3000 "Alum |9| Pur Ste Str AC 
Pierce-Arrow 52 — | 142-147 Own | Pines L 12 | a%x6 | 429 | 5.05 | 546 | 150@3200 *Alum |7/| Pur Ste Str AC 
Pierce-Arrow 53 | ——| 137- 142 | Own | Pines L 12 | 3%x | 398 | 5.05 | 50.7 | 140@3200 *Alum |7/| Pur _ Ste | Str AC 
| Plymouth _ | 2690 | ==: 109 | Own | — ‘ts Pel sea % | 1961 | 490 | %1.03 | 56@2800 |*Alum | 3 | — AC | Car Yes 
Pontiac 6 l 114 |Own | — | L | 6 | 3y%x3% | 200.0 | 5.10 | 263 | 65@3200 | CI (3|— AC | Mar Yes 
Pontiac V-8 | | 117 | Own | — |H !8| 3y—x3% | 251.0] 5.20 | 37.8 {| 85@3200 | CI {3|— AC | Mar Yes 
Reo Royale 8-35 | 4650 | 135 | Own | Pines |}L | 8] 3%%x5 | 358 | 5.30 | 3648 | 12503300 | Alum |9|Han AC | Sch Own 
Reo Royale 8-31 | 4375 | 131 | Own | Pines |L | 8 | 33x5 | 358 | 5.30 | 36.48 | 125@32300 | Alum |9| Han AC|Sch Own 
Reo 8-21 | 3610 121 | Own Yes [L |8|3 x43 | 2686] 537 | 288 | 90@3300 |*Alum |5|Han —1|Sch Un 
Reo 6-21 | 3525 121 | Own Yes [L [{6/|3%x5 | 2683 5.30 | 27.3 | 85@3200; Alum |7{Han —|Sch Un 
Reo Fly. Cloud 6-25 | 3950 | 125 | Own | Yes }L |6{ 3%x5 | 2683 | 5.30 | 27.34 | 85@3200 | Alum | 7|Han VS/|Sch Un 
Reo 8-25 | 4050 | 125 | Own | Yes |L_ |8| 35 x4% | 2686 | 5.37 | 288 | 90@3300 |*Alum |5|Han VS/Sch Un 
Rockne 6-65 | —| 110 | Own Dole |L | 6| 3%x4% | 189.8 | 5.20| 234 | 65% 3200 CI rT |41— ~°# Ste {s Str No 
Rockne 6-75 __ | — | 114 | Own | Dole |L_ | 6 | 3%x4% | 205.3 | 5.10 | 254 | 7243200} Cr |41 — AC | Str _No 
Studebaker 6-55 | 3150 | 1i7_ | Own Dole L | 6 | 3%4x4% | 230.0 | 5.00 | 254 | 80@3200| Cr |4j|No Ste! Str No 
Studebaker Dict, 62 | 3240 | 117 | Own Dole L [8 | 376x3% | 221.0} 5.00 | 30.0 | 85@3200 | CI |9| Pur Ste| Str AC 
Studebaker Com. 71) 3545 | 125 | Own Dole |L | 8 {| 3%5x4% | 250.4 | 5.15 | 30.0 | 101@3200 ‘Alum | 9 | Pur Ste | Str AC 
Studebaker Pres. 91 4260 | = 135 | Own | Dole [L | 8 | 3x4% | 337.0 | 5.10 | 39.2 | 122@3200 |*Alum |9| Han Ste | Str AM 
Stutz LAA | 4383 | 12734{ Own — |O | 6 | 33x4%4 | 241.5 | 5.50) 27.3 | 85@3100 “Alum |7| Pur AC |Zen Un 
Stutz SV-16 | 4885 | 13444-1465 | Own ;| —— ;}O | 8 | 33gx4% | 322 | 5.50 | 364 | 113@3300 '*Alum | 9; Pur AC | Zen AM 
Stutz DV 32 ee | 5281 | 13414-145 7 Own ey Bish-Bab 1O | 8 | 33gx4% | 322 | 5.10} 36.4 [ 156@ 3900 |*Alum | 9 | Pur Ste | Sch _ AC 
Willys-Ov'land 6-90 | 2824 | 113° ;Own | — | L | 6 | 3%4x3% | 193.0 | 5.26 | 25.35 | 65034001 CI |4\|No AC | Til Til 
Willys-Ov'land 8-88 | —— | 121 |Own | — }L |8|3%x4 | 2454) 5.26 | 3125 | 80@3200 ; CI | 5 | No AC | Til AC 
Willys-Kni. 66-D | — | 121 |Own | — |K_ | 6 | 33x434 | 255.0 | 5.50 | 27.34 | 87@3200 *Alum |7| Pur Til | Til AC 
Willys-Knight 95 | —— | 113 | Own | — i K | 6 | 2$§x43, | 177.9 | 5.55 | 20.70 | 60@3400 |*Alum |7| Pur AC/ Til Yes 


placed at approximately 84,800. This 
would mean a gain in stocks of 
around 10,700. Whether production 
in March will swing upward at a 
faster pace than retail sales remains 
to be seen. 

The following table shows the esti- 
mated stocks of new cars in the 


Statisticians made greater efforts| hands of dealers as of the first of 


than ever before to accurately fore- 
cast the sales trends for the months 
ahead, and apparently met with 
great success, thus enabling the car 
builders to hold their output sched- 
ules to the demand. 


With dealer car stocks standing 
at approximately 163,100 on January 
1, the manufacturers in the United 
States produced 98,706 new units 
in January, which, without any 
sales, would have brought the total 
stocks to 261,800. Sales in the do- 
mestic market approximated 79,- 
000, after allowing adjustments in 
the registration figures, cutting the 
stocks to around 182,800. Exports in 
that month accounted for about 
6,500 units, still further cutting do- 
mestic stocks of 176,300, the esti- 


mated dealer inventory figure for |pany, 280 Hobart St., 


February 1, 


each month during 1930 and 1931 
and the first three months of this 


year: 1932 1931 1930 
ass «se 163,100 284,400 455,000 
Feb..... *176,300 278,000 479,200 

| Mar. 187,000 305,000 515,500 
Mt ceoa. aactake 310,400 507,400 
a 306,400 479,800 
JUNBicca 307,500 459,000 
TU ivcce -eeseare 299,700 457,000 
AUG .cccce esccces 210,000 S0RRae 
Sept..... -« 260,400 360,000 
Osb.csee *e 235,000 339,300 
NOV...+-. ° 183,000 283,000 
DOC. 24s 151,300 276,800 

*Revised. 


NEW ACCESSORY FIRM 
Perth Amboy, N. J., March 11.— 


| ‘The Washington Auto Supply Com- 


Perth Amboy, 
has been formed by David Gold- 


February production of passenger |smith, Amedeo Scala and Immaco- 
cars is.estimated at 95,500, with do-|lata Scala, to sell automobile acces- 


mestic and export sales combined ' sories, 
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— OF PRESENT AMERICAN PASSENGER CAR MODELS 






















































i) 
“ & 
he he 
i es 
w noe 
Auburn 8-100 | Chain Del-R | Del-R-S Long | D |3 | SM UIC | *4.70 | M Ross | S 56% | Own, Bijur | 17x6.00 
Auburn 12-160 | wink Del-R |*Del-R-S Long | D |3 | SM-LGS-F |M!Col % | *4.55 | Bendix Ross | S 56% | Own | Bijur |*17x6.00 
Austin | Gear Aut-L |*Aut-L Rock | WG/| 3 | — }S|Sal % | 525|M  Say-B| Cant | Own | Al-Z | 18x3.75 
Buick 32-50 Tex Del-R Del-R ‘*Own| O | 3|SM-BW-F |O | Own % | 460] Own Sag|S56 | Tryon | Al-Z | 18x5.50 
Buick 32-60 Tex Del-R Del-R *Own} O |3|SM-BW-F | O | Own % | 4.54 | Own Sag | S 55% | Own Al-Z | 18x6.00 
Buick 32-80 Tex Del-R Del-R *Own!| O | 3{SM-BW-F |O | Own % | 427 | Own Sag | S 58% | Own Al-Z | 18x7.00 
Buick 32-90 a Tex  Del-R Del-R ‘Own! O |3|SM-BW-F |O | Own % | 427 | Own __ Sag! 8 58% | Own Al-Z | 18x7.00 
Cadillac 355 B | Morse Del-R | Del-R Own | O | 3 | SM-P 7S Own ™% | 460 Own M Sag|/S58 | Own | Alem | 17x7.00 
Cadillac 370 B | Morse Del-R | Del-R Own , O | 3 | SM-F }S;Ovn % | 480 Own M Sag |S58 |Own | Alem | 17x7.50 
Cadillac 452 B | Morse Del-R Del-R Own O |3 1! SM-F |S; Own % | 464 Own Sag | S 60 | Own | Alem _ | 18x7.50 
Chevrolet Ss | — Del-R |*Del-R Own | O | 3 | SM-F |} —| Own % | —|— — Sag | S54 [—— | Alem | 18x5.25 
Chrysler 6 | Chain Del-R | Del-R “—j;O |3|—F [—|Own % | 460|H Own: S 53% |—— 7 Alem | 18x5.50 
Chrysler 8 | Chain Del-R | Del-R *—|O|;4|—F - Own % | 430|H Gem | S 54% | —— Alem | 17x6.50 
Chrysler Imp. 8 | Chain Del-R | Del-R -|O|4|—F —|Own % | 410(|/H Gem | S 574% |—— __—si| Al-Z_ | 17x7.00 
Chrysler Imp.%Cus.| Chain Del-R : Del-R -|/O|4|— F |} —| Own % 4.10 _H Gem | Ss 57% | — | Al-Z | 17x7.50 
Cord (Fr. Wh. Dr.) | Link Del-R “Del-R Long | D | 3 | — | *|col F | 480;H Gem |S 62 | Own _| Bijur_| 18x7.00 
De Soto Six _ | Chain Del-R Del-R ‘Own | O |3|—F |S|Own % | 462/H Own | 8 53% | —— __| Alem _| 18x5.25 
De Vaux 6-86 | Morse Aut-L |*Aut-L Borg | W | 3 | — [|S tAD % | 440° M +W | S 54% | Tryon | Al-Z_ | 19x5.25 
Dodge Six | Chain Del-R | — “—|O |3|—F |—| Own % | 460) H Own | S 54% |—— =| Al-Z_ | 18x5.50 
Dodge Eight _ | Chain Del-R | Del-R hoes Oo |3|—P |— Own % | 110|H  Gem/S55 |— _ | Al-Z_| 18x6.00 
Essex Gr. Su. 6 | Morse Aut-L *Aut-L-S Own | O | 3 | SM-WG-F |S | Own % | 463/ Bendix Gem | S 54% | Own | Alem | 18x5.25 
Ford A | Var Own Own Own | O |3| — ~ |S 1|Own % | 3.78. M ‘Gem | STr39/ Own | Al-Z | 19x4.75 
Franklin Airman) Chain Del-R “Del-R-S — | W |3 | SM-BW-F |M|— % | 473|H Gem E142 |——~ | Al-Z | 19x6.50 
Franklin V-12 | Chain Del-R |*Del-R-S Long W | - | SM-BW-F | M| Col | 445 | H Ross |S —— | ——_| Al-Z_ | 17x7.50 
Graham 6 | Link Del-R | Del-R Long ;WG|3|WG-F |U|Sal 4% | 445;H  Ross|S54 | ERS | Al-Z | 17x5.50 
Graham, BL-Str. | Link Del-R | Del-R Long |_WG}3|SM-WG-F |S |Sal % | 430!H Ross |S 54 | ERS | Al-Z_| 17x6.00 
Hudson Greater 8 | Morse Aut-L “Aut-L-S Own | O | 2 | SM-WG-F |S | Own %4 | 1463 | Bendix Gem | S 54% | Own | Alem_|*17x6.00 
Hupmobile 216 | Chain Aut-L |*Aut-L-8 Borg |WGj|3 | SM-WG-F |M/|Spic % | 454 M ~~Ross S53 | Tryon | Al-Z | 18x5.50 
Hupmobile 222 | Morse Aut-L |*Aut-L-S Borg |WG/| 3 | SM-WG-F | U | Own % | 436 M Gem | S 57% |——__—s—|| Al-Z =| 17x6.00 
Hupmobile 226 | More Aut-L |*Aut-L-S Long | D | 3 | SM-DG-F_|U | Own % | 436 M Gem |S 57% |——__| Al-Z_| 17x6.50 
La Saile 345 B | Morse Del-R | Del-R Own O | 3 | SM-F |S | Own % 460 Own M Sagi S58 | Own Alem | 17x7.00 
canal v-8 | Chain Aut-L | Aut-L Long | O | 3 | SM-F [S| Own F | 458 |*Bendix Own |S 62 | Own | Alem | 18x7.00 
= coln V-12 | Chain Aut-L | Aut-L_ Long | O | 3 | SM-P |S | Own F | 458 \*Bendix Own/S 62 | Own | Alem _| 18x7.50 
armon 8 | Diam  Del-R | Del-R *—|;—]3|SM S Spic % 408 | Bendix Ross|S 57 |—— | Alem | 18x6.00 
Marmon 16 _ ‘Diam Del-R Del-R  ‘*Rus | M 3 SM s Spic 1, : 3.78 | Bendix Ross | S 59% — | Alem | 18x7.00 
Nash Big Six [Chain Aui-L | Aut-L-S Borg O |3)|SM-DG-F |O]|Own % | 470|M Ross |S 54 | ERS | Alem | 18x5.25 
Nash Stand. Eight | Chain Aut-L | Aut-L-S Borg: O |3|SM-DG-F |O/| Own % | 445|M Ross |S 54 | ERS | Alem | 18x5.50 
Nash Spec. Eight | Chain *Aut-L |; Aut-L-S Borg; O | 3|SM-DG-F |O/| Own % | 443 Bendix Gem |S 55% | * | Bijur | 17x6.50 
Nash Adv. Eight Chain *Aut-L | Aut-L-S Borg! O | 3 | SM-DG-F {O|Own % | 450 | Bendix Gem |S57%| * | Bijur | 18x7.00 
Nash Ambas. Eight | Chain *Aut-L | Aut-L-S Borg: O | 3 | SM-DG-F |0O| Own % | 450/ Bendix Gem | 5 57% | * | Bijur | 18x7.00 
Oldsmobile F-32 | Chain Del-R | Del-R Borg | M13 SM-BW-F | S| Own % | 456 | Bendix Sag S 54% | Tryon | Al-Z | 17x6.00 
aaah L-32 | Chain Del-R | Del-R  Borg| M|3|SM-BW-F | S| Own % | 477 | Bendix Sag S 54% | Tryon | Al-Z | 17x6.00 
rd Twin Six Morse — — *Long | O |3|SM ~ |— Own % | —%{|M Own S 60% |Own | — _ | 19x7.00 
Packard Stan. 8 | Morse NE | Dyn Som | oO |4 SM M Own % | 466|M Own | S 60% | Own | Bijur | 6.50x19 
Packard De L.8 | Morse NE | Dyn Long | O | 4| SM |M Own % | 466|M Own | S 60% | Owr | Bijur | 7.00x19 
Packard Light 8 | Morse NE /|*Dyn *Long | O |3 | SM |M\ Own % | 466 |M Own |S 56 | Own | Alem | 17x6.50 
Peerless De L..Mas. | Morse Aut-L |*Aut-L Rock |WG| 3 | WG-P 'S) Sal % | 445 | Bendix Ross |S 60 | Rub B | Alem | 31x6.00 
Peerless Custom 8 | Morse Aut-L '*Aut-L Rock |WG| 3 | WG-F S|Sal % | 480 | Bendix Ross|S 60 | Rub B Alem | 31x6.50 
Pierce-Arrow 54 | Chain Del-R |*Del-R-S Long | O | 3 | SM-F [S| Own % | 442! Bendix Ross|S61 | Faf | Myers | 18x6.50 
Pierce-Arrow 52 | Chain Del-R |*Del-R-S Long ; O | 3 | SM-F S| Own % 442 | Bendix Ross S 61 Faf Myers | 18x7.00 
Pierce-Arrow 53 __!| Chain Del-R |*Del-R-S Long | oO |3|SM-F S| Own % | 4.58 | Bendix Ross ! S 61 Faf Myers 18x7.00 
Plymouth —s__si|-‘Var Del-R | Del-R_ Own | O | 3 | BW-F |}O| Own % | 433 | H War | S 53% | Tryon | Al-Z | 19x4.75 
Pentse¥-s |’ bere berm —|—|—|ewcpw-r [—lwn i | ta | Bends so |Semy[= |— i tmem 
ee Vel- - —_!|—\i— - - _ wn 72 z | Benalx ag | mi am } xO. 
Reo Royale 8-35 | Morse Del-R ' Del-R Long | O |3|SM a U|Own % | 407|H Ross | S 5742 | Own | Far | 6.50x18 
Reo Royale 8-31 | Morse Del-R | Del-R Long | O |3{|SM U Own 12 407 | H Ross | S 5744 | Own | Al-Z | 6.50x18 
Reo 8-21 | Link Del-R | Del-R' Long | O |3/|SM U | Own % | 442 !H Ross S 55% | Tryon | Al-Z 17x6.00 
Reo 6-21 | Morse Del-R | Del-R Long | O |3/| SM U | Own % | 407/H Ross | S 55% | Tryon | Al-Z | 17x6.00 
Reo Fly. Cloud 6-25 Morse Del-R |*Del-R Long |} O|1|3]SM U|Own % | 442|H Ross | S 5534 | Own | Al-Z 17x6.50 
Reo 8-25 | | Lin Del-R |*Del-R_ Long | O 3 | SM U | Own % | 442 |H Ross | S 55% | Own | Al-Z_ | 17x6.50 
Rockne 6-65 ‘ Morse Aut-L .*Aut-L-S Borg | O |3|SM-BW-F |M|! Spic % | 427 | Bendix Ross | S 54 Tryon | Al-Z | 18x5.25 
Rockne 6-75 | Chain Aut-L |*Aut-L-S Borg | O | 3 | SM-BW-F M| Own % 4.73 | Bendix Ross | S 54 Tryon | Al-Z | 18x5.59 
Studebaker 6-55 | Chain Del-R |*Del-R-S Long | O | 3 | SM-BW-F |S Own %2 | 427 | Bendix Ross|S 54 | Tryon | Alem | 18x5.50 
Studebaker Dict. 62| Cel De]-R '*Del-R-S Long oO 3 | SM-BW-F |S / Own %4 4.73 Bendix Ross |S 54 | Tryon | Alem | 18x5.50 
Studebaker Com. 71} Cel Del-R |*Del-R-S Long | O | 3 | SM-BW-F S | Own % 4.73 ; Bendix Ross |S 56 | Faf | Alem | 18x6.00 
cee Pres.91| Var-G Del-R |*Del-R-S Borg | O | 3 SM-BW-F S| Own % | 431 | Bendix Ross |S 60 | Faf | Alem_| 18x6.50 
utz LAA } Link Del-R Del-R  Borg| D | 4| — 'U) Sal % | 475|H  $Gem S60 | Own | Bijur | 19x6.00 
Stutz SV-16 |Link Del-R Del-R Long| M{|3j|SM |M Tim % | 4.75 | H Gem S 62% | Own | Bijur | 20x6.50 
Stutz DV-32 | Link _Del-R_ | Del-R_ Long | M|3| SM |M Tim % | 450 | H Gem S 62% | Own | Bijur_| 20x7.00 
Willys-Ov'land 6-90 | Link Aut-L |*Aut-L —| O|3|SM-BW-F | S|Own % | 460!) Bendix Own/|S 51 | Tryon | Alem | 18x5.25 
Willys-Ov'land 8-88 | Link Aut-l. *Aut-L *Borg | O |3|SM-BW-F | S| Own 1% | 440 | Bendix Ross |S 56 | Tryon | Alem | 18x5.50 
Willys-Kni, 66-D |Link Aut-L ;*Aut-L —|!0O|}3]|SM-BW-F | S| Own % 4.18 | Bendix Gem | S 56 Tryon | Alem | 17x6.00 
Willys-Knight 95 |Link Aui-L |*Aut-L —|0O }3|SM-BW-F | S| Own % | 4.89 | Bendix Gem | 5 5l Tryon | Alem | 18x5.50 





KEY TO ABBREVATIONS 


Weight — $Austin standard 2. passenger 
coupe Stutz DV 145-inch wheel base 
weighs 5,352 


Wheel Base—*Over ali jength ot i 

chassis 

instead of whee) base, which manufac 
turers refuse to give. 


Engine Make—Con. Continental: Lyc. Ly- 
coming, Hall, De Vaux-Hall Motors Corp 
*Air-cocled with spot temperature con- 
tro]. +tThermo syphon water circulation 


Thermostat—Bish-Bab. Bishop & Babcock 
pole. Dole Valve Co., Chicago, Ul.; Ful, 
ulton Co.; Har, Harrison; Pinés, Pines 
Winterfront Var, various makes. 


Valve Arrangement —L, L_head; H. hort- 

ontal. . overhead; K, sleev jalve; 

LV, V-type L head. — 

Piston Material—*Alum, aluminum with 
invar struts. Alum, aluminum alloy; CI 
cast iron; S. St semi-steel. 


Oil Purifier—Wa!. Wall; Han, Handy; AC 
AC Spark Plug Company; Ste, Siveari: 
Warner; Ski, Skinner; Flo, Floato; Cuno, 
Cuno Engineering Corp; Pur, Purolator 
"Using both Floato and Skinner. 
{Using AC with Ploato attachment. 
*Using both AC and Purolator. 


Fuel Cleaner—AC, AC Spark Plug Co.; Gas, 
Gascolator: Ste, Stewart-Warner; Tui. 
Tillotson; V-S, Van Sicklen. 


Carburetor—Sch, Wheeler Schebler; Zen 
Zenith; Mar, Marvel; Car, Carter; Str. 
Stromberg; DL, Detroit Lubricator; Ti) 
Tillotson; B&B, Borg & Beck. 

Air Cleaner—AC. AC Spark Plug Com 
any; AM, Air Maze; Un, United; Til. 

illotson 

Front End Drive—Link, Link Belt; ‘Tex, 
Texolite; Cel. Celeron: Diam, Diamozd 

Chain; Morse. Morse Chain Company: 
Var, various makes of chains; Var-G 
various makes of gears 

ignition, Generator and Starter—Aut-L. 
Auto-Lite; Del-R. Delco-Remy; Dyn, 


Owen-Dyneto Corp.; N E, North East 
oyash. —iumdfeates twin ignition. 
ainseta § Ftantivichtirhca 


*Ren 4 te ster 


| Clutch—Borg, Borg & Beck; Br-L, Brown- 
Lipe; Reck, Rockford Machine; Long 
Long Clutch Company: Rus, Russell 
Mfg. Co. *Bendix Clutch Control. 

Transmission Make—D, Detroit Gear; WG 

Warner Gear Company; M, Muncie Gear 
Company; O, Own; N, New Process Gear 
Corp.: W, Warner Corp. 
*Franklin Transcontinent models are 
equipped with both Warner and Detroit 
? or 4 speed gear sets, according to body 
ype. 

Transmission Ty DG, Detroit Gear & 
Machine Co.; LGS, The LGS Corp.; F. 
Free Wheeling; SM, Synchro Mesh; BW 
Borg-Warner; NP—New Process Gear 
Corp.; WG, Warner Gear Co, 

Universals—U, Detroit Universal Products; 
8. Spicer Mfg. Corp.; O, Own, M, Me- 
chanics Universal Joint Company. 
*Cord using Detroit Universal oducts 
and Mechanica] Universa) Joint Co. 


Rear Ax'e—Co!], Columbia; Sal, Salisbury, 
Spic, Spicer Mfg. Corp.; Tim, Timken: 
N.P., New Process Gear Corp.; 4, Semi- 
floating; &, & floating; F, ll floating: 
tAdams used on custom models. 

Ratio—*Dual ratio optional; Hudson 132- 
in. wheel base models have rear axle 
ratio of 5.10. 

' Brakes—H, hydraulic; M, 
Bendix, Bendix Brake Corp. 
with Vacuum Booster. 


Steering Gear—Gem, Gemmer; Ross, Ross 
Gear and Tool Company; 6ag, Saginaw 
Ssy-B. Seylor-Beal] Manufacturing Com- 
pany: War, Warner: N.P., New Process 
Gear Corp, tRoss used on custom models 

Rear Springs — 8S, seml-elliptic; El, fui 
elliptic; Cant, ‘semi-cantilever; S-Tr 
semi-transverse. 

Spring Shackles—Tryon, Willys-Morrow 
Company: Rub B. Rubber Shock J” su- 
lator Company: Faf, Fafnir Bearine 
Company; ERS, Eaton Products, Inc.; 
Inlox~Inland Mfg. Co.; *Tryon, front, 
pre svesw eOrh, front, ERS, rear. 


mechanical; 
*Equipped 





| Chassis Lubricator—Alem, Alemite; Al-Z 

{ Alemite Zerk; Bijur, Bijur Lubricating 
Corp.; Far. Farval. Myers—Chassis 
Lubricating Co. 

Tires—Auburn 12, custom models equipped 
with 17x6.50 
*Hudson 132-in. wheel base 
equipped with tires 17x6.50. Stutz 145- 
inch wheelbase models have 20x7.00 
tires 


MARTIN J. MOORE HEADS 
ELIZABETH TRADE GROUP 


Elizabeth, N. J., March 11.—The 
Elizabeth Auto Trade Association 
has elected Martin J. Moore of the 
Moore Chevrolet, Inc., as president 
and Cecil Hersh of the Hersh Mo- 
tor Company as treasurer and sec- 
retary. 

At the suggestion of President 
Moore, S. F. Clutterbuck of the Na- 
tional Used Car Market, Inc., at- 
tended and spoke to all of the deal- 
ers about the proper appraising of 
used cars. He talked about the 
problem involved in buying used 
cars and also put into operation 
the buying of red books for al] the 
salesmen. This meeting was 100 
per cent. successful. 

The association also had a meet- 
| ing and luncheon for all the retail 
salesmen of the dealers in this city. 


models 





etna 


This meeting was attended by about 
seventy persons. At this meeting, 
Mr. Clutterbuck outlined the seri- 
ousness of buying used cars right, 
as the volume of new cars is low 
and naturally the allowance on & 
used car will have to be cut down 
in order to enable the dealer to 
make a profit. 

Mr. Moore thinks that this meet- 
ing will help the dealers in this city 
a great deal provided they work 
it 100 per cent. 





GENERAL MOTORS TRUCK 
REPORTS BUS ORDERS 

Pontiac, March 11.—Orders ag- 
gregating thirteen large motor 
coaches have been received by the 


General Motors Truck Company 
here within the past week, The 
Connecticut Company of Hartford, 
Conn., has ordered six all-metal 
thirty-eight-pasesnger coaches, The 
Atlantic Greyhound Lines has or- 
dered seven coaches of twenty-nine- 
passenger size, parlor style. Work 
on the orders is to commence imme- 
diately. 





CLASSIFIED ADVERTISEMENTS 


IN THE AUTOMOTIVE DAILY 


NEWS BRING RESULT 








Please see the fifth col- 
umn to the left of this 
advertisement giving 
steering gear informa- 
tion. Notice the out- 
standing Ross predom- 
inance. The actual 
figures are: 


ROSS 
23 


FIRST 
Competitor 


iD 


SECOND 
Competitor 


Uc 


THIRD 
Competitor 


Build Their 
Own 


10 


There is only one 
CAM & LEVER 
Steering Gear 





Cam & Lever 
Steering .. 
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A money - making opportunity 
second to none in the Industry 
now invites your investigation! 

Continental Motors—with a 30- 
year record of success and stability 
—has purchased the business of 
De Vaux-Hall Motors Corporation. 

The De Vaux motor car—es- 
tablished nationally last year in 
the face of economic obstacles— 


is now backed by $28,000,000.00 
in resources. That means per- 
manence ...a solid foundation. 
It means large operating capital 
... to keep constantly ahead of 
competitors in engineering, per- 
formance, value, and vogue. 
Anaggressive promotional cam- 
paign will put De Vaux 80 values 
before the public next month. 










NEW DE VALX 80 
Delins sniie a 9 D> fh 0: bs facto 


SEND THIS CONVENIENT COUPON—NO OBLIGATIONS 


poo suas acs catdpadadiatesgnanaanaamannene 







R. H. MULCH, General Sales Manager, 


Continental-De Vaux Co., 











Grand Rapids, Michigan. 


Dear Sir: Send me complete details regarding the 1932 De Vaux Franchise. 
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